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Ex-PRrESIDENT BARTHOLOMEW, who robbed and wrecked the 
Charter Oak Life Insurance Company of Hartford, and then 
fled to Canada, presented himself in court in that city on ‘Tues- 
day and was sentenced to one year in State prison. Mr. Bar- 
tholomew has long been seeking the consent of the authorities 
to his return on account of his age and infirmities, but this has 
been refused, and his exile bid fair to be life long. As he was 
outside the jurisdiction of the court, he could not be otherwise 
punished, so it is probable that his return and sentence was the 
result of a compromise. He is now an old and broken man, 
unable to make restitution, and it is a merciful thing to permit 
him to spend the remainder of his days near those friends who 
still remain true to him, even though a portion of those days 
must be spent in confinement. Probably the ends of justice ate 
satisfied by this arrangement, for certainly he has suffered for 
his offenses all that the most vindicative of his victims could 
wish, 





Fire is often a blessing in disguise, and such appears to have 
been its character when it visited Columbia, Tenn., recently- 
While conceded to be the most destructive fire that had visited 
the place in many years, the local papers state that it was “the 
cause of more or less general rejoicing,” and that “a more choice 
Christmas gift could not have fallen into the lap of the city.” 
Continuing, The Columbia Herald says : 

The fire started in the right place and spread in the right direction, and 
destroyed several new tenemert houses of questionable repute, a negro concert 
and general utility hall, a negro barber shop, two small frame grocery stores, 
a saddler, harness and repair shop, five saloons and five brick store-houses 
that had been standing for sixty years and had been an eye-sore to the town 
for the last twenty years. 

Yet this property, that owners and citizens in general were so 
glad to see destroyed, was all insured, and the insurjng com- 
panies now have a nice loss to pay. To be sure they got from 
three to six per cent for insuring it, but, judging from the above, 
the owners would have regarded their policies as cheap at ninety- 
five or even one hundred per cent. 





THE reports of fire insurance companies thus far made public 
indicate that they made substantial progress during the past year, 
notwithstanding the adverse circumstances under which they op- 
erated. Heavy losses confronted’ them at all times during the 
year, especially during the last month, and for many weeks a 
financial crisis amounting almost to a panic ran through the 
country, affecting all classes of securities and demoralizing busi- 
ness interests to a very great extent. Notwithstanding these con- 
ditions the insurance companies, so far as yet heard from, made 
gains in their assets and surplus, declared their customary divi- 
dends, and, on the whole, present such creditable statements as 
clearly entitles them to the continued confidence and respect of 
the public, Comparatively few of the reports have been made 





THE SPECTATOR. 


25 


public as yet, but from those already printed the inference is fair 


that the others will be of a similar import. The public is to be 
congratulated on having such substantial and wel! managed in- 
stitutions to depend upon as are the fire insurance companies, 
and the managers and stockholders are to be congratulated upon 
having come through a trying year with flying colors. 











Louisiana has probably the worst schedule of license fees for 
insurance companies that could well be devised. It is unequal, 
unjust, and has been claimed to be unconstitutional. For sev- 
eral years the agents of companies have been contesting the law 
on these grounds, but the Supreme Court of the State last week 
decided the case adversely to them. The Daily States, which 
prints an insurance department, edited by Simeon Tobey, assist- 
ant secretary of State in charge of insurance matters, denounced 
the law in most unstinted terms, but says that as the court de- 
cides that is valid the companies will have to pay. This decision, 
he thinks, will result in the withdrawal of at least seventeen com- 
panies from the State, including accident and casualty com- 
panies, as they cannot afford to pay this burdensome tax. The 
States is also of the opinion that the enforcement of this law will 
induce the insurance officials of other States to invoke the re- 
taliatory laws that are on their statute books to prohibit the 
Louisiana companies from doing business within their borders, 
Twenty-seven States have enacted these reciprocal laws, and 
should they be enforced the Louisiana companies will have to 
pay taxes in accordance with the schedule that State has im- 
posed or cease doing business in the other States. Attempts have 
been made during the legislative sessions for several years past 
to modify and amend the license laws of Louisiana, but every 
effort thus far has been a failure. Possibly the driving out of 
the State of a number of companies and imposing additional 
burdens upon the companies of that State doing business else- 
where, will open the eyes of their legislators to the fact that the 
taxation of insurance companies is a burden that is borne by the ~ 
patrons of such companies, and not by those individuals who 
simply furnish the capital with which they do business. 





Every little while somebody sends to the papers a complaint 
against the accident insurance companies to the effect that they 
do not pay their claims in full. This statement is true, and it is 
very creditable to the management of those companies that it is 
true. It is very easy for a man holding an accident policy, who 
happens to get injured, to make a claim against the company for 
what he considers fair indemnity for the injuries he has sus- 
tained. It is a natural thing, also, for him to exaggerate the ex- 
tent of those injuries and to make his claim accordingly. It has 
become necessary, therefore, for the accident companies to in- 
vestigate very carefully the claims made upon them for in- 
juries, and, as a matter of fact, in comparatively few cases do 
the statements of the claimants and the medical officials and 
others familiar with the cases agree. A man with a sprained 
ankle may be confined to his bed for a few days and then return 
to his business, although his ankle may be lame and he may limp 
a little; yet he is quite certain, under such circumstances, to put 
in a claim for indemnity for the whole time that he experiences 
any inconvenience from his accident, notwithstanding the fact 
that he has been able to prosecute his business in his accus- 
tomed manner. The accident contract does not provide for 
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payment of claims of this nature, but agrees to indemnify the 
individual for the time he may actually lose in consequence of his 
accident. It isthe excessive and frequently outrageous character 
of the claims made against the accident companies that gives 
rise to this statement that they are in the habit of scaling them 
down. If they were to retaliate by asserting and proving that 
the claimant had attempted to rob them they would make them- 
selves very offensive to the community. As a matter of fact the 
accident companies pay hundreds of claims that are excessive 
rather than submit to a legal contest over them. They often 
find it cheaper to compromise a claim that they know is unjust 
than to pay out their money in litigation, The accident companies, 
so far as we know, are inclined to be liberal with their patrons 
and to pay every just and equitable claim in full. In justice to 
their policyholders they cannot pay excessive claims without 
careful investigation, and the companies are governed by the 
weight of testimony derived from persons familiar with the 
cases. When complaints of this character are made against an 
association it is but fair to concede that there are always two 
sides to the question, and give the company an opportunity to 
be heard in its defense before condemning it. 





THERE have recently been several meetings of representatives 
of mutual fire insurance companies in Chicago for the ostensi- 
ble purpose of perfecting an organization having for its object 
the restoration of public confidence in mutual companies. If 
these meetings resulted in any definite plan of action the public 
has not yet been made aware of the fact, for the convention not 
only met in secret but those who were present have preserved a 
degree of reticence that even professional interviewers could not 
penetrate. This convention has undertaken a very extensive 
job if it purposes to restore public confidence in the horde of 
little mutuals that have sprung up all over the country with the 
hope of transacting successfully a general fire insurance busi- 
ness, ‘That the mutual plan may be made to work successfully 
with isolated risks of comparatively 
the most approved means of fire protection and prevention 
can be insisted upon by the mutual managers, has’ been demon- 
strated by what is known as the mill mutuals of New England. 
They have been in operation for a good many years, but their 
success has been found in their insistence that the property 
insured by them should be provided with the best means of 
fire protection that science has yet devised. The automatic 
sprinklers are an outcome of the work of the mill mutuals in 
this direction and they are among the most valuable devices yet 
made for the protection of property. The principle of mutuality 
of interest is very thoroughly applied in the case of these mutual 
companies, because the property is of a character possessing 
generally similar hazards to be provided against and similar in- 
terests to be considered. It is impossible, however, for the 
mutuals that have attempted to doa general business in competi- 
tion with the stock companies, taking all sorts of risks upon 
commercial property of all kinds, wherever located, to secure 
this mutuality of interest. They are unable to enforce the 
adoption of protective appliances or in any other way to lessen 
the hazards and the consequent losses upon the property they 
insure. They are, therefore, subject to the same loss ratio that 
applies to the stock companies, while they have not in reserve 
the capital and assets with which to meet such losses. When 


the same character, where 


these mutuals first began to crop up, the scheme was an attrac- 





THE SPECTATOR. 





| Thursday, 


tive one to propertyowners who were prone to think that they 
paid too high rates for their insurance, and they consequently 
accepted mutual policies with avidity; but with the accumula- 
tion of losses, the inability of mutuals to pay legitimate claims 
became apparent and, as a consequence, there has resulted the 
loss of confidence in the mutual system that this recent conven- 
tion is seeking to restore. The recent record of these com- 
panies is but a repetition of former experiences with them. 
Every few years‘there breaks out a craze for mutual insurance, 
companies spring up,.delude propertyowners for a time and 
disappear, leaving nothing behind them but disaster. The in- 
suring public seems to learn nothing from these oft-repeated 
lessons and continues to pay its money until disaster overtakes 
them. The number of mutual companies that has disappeared 
from the field of activity in the past three months will closely 
approach half a hundred, and nearly every one of these has so 
effectually betrayed the confidence reposed in it by its former 
policyholders that they are not likely again to pin their faith to 
companies of this class. They have very clearly demonstrated 
the fact that the principle of mutual insurance cannot be suc- 
cessfully applied to general commercial risks, for in this class of 
risks the losses are so numerous as to intimidate the mutual 
members who are called upon to pay their proportion of assess- 
ments. If the experience propertyowners have gained within 
the past few months as to the mutual plan of insurance shall 
teach them the difference between indefinite promises and the 
absolute guarantees of the stock companies it will not have been 
lost, although costly. 





In other columns we print the full text of a decision rendered 
last week by the Supreme Court at Hartford in the case of the 
American Casualty Insurance and Security Company of Balti- 
more against Insurance Commissioner Fyler of Connecticut. 
This company made application for admission to do business in 
the State of Connecticut and was refused by the Commissioner. 
Thereupon the attorneys of the company made application for 
a mandamus to compel the Commissioner to issue the coveted 
certificate. The decision referred to was upon the petition of 
the Commissioner to quash the application for mandamus. In 
its application the company presented the letter received by it, 
wherein the Commissioner refused a certificate, and maintained 
that this letter conceded that the company had complied with 
all the requirements of the law and that, therefore, it was entitled 
to admission. In deciding to grant the petition of the Commis- 
sioner to quash the application, the court holds that the dis- 
cretionary power vested in the Commissioner of Insurance by 
law cannot be interfered with by the courts, but that his action 
must be governed by the law, which is mandatory in respect to 
the admission of companies that fully meet its requirements, 
The court intimates that if a company can show clearly that it 
has complied with the law, the Commissioner will be compelled 
to issue his certificate granting it authority to do business in the 
State. Singularly, this decision is accepted with favor by both 
parties to the contest. It is probable that, now that the court 
has pointed out the way in which the company should walk, it 
will renew its application and secure admission to the State. 

* s 7 * 

It has been stated in this connection that, in case the 
Connecticut and New York insurance officials should persist in 
their refusal to admit the American Casualty and Security Com- 
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pany to do business in those States, the Insurance Commissioner 
of Maryland would apply very strictly to Connecticut and New 
York companies the provisions of the reciprocal law in force in 
Maryland. This law provides substantially that if any other 
State refuses a Maryland company permission to do business 
within its borders, then the Maryland Commissioner may refuse 
to permit companies of those States to do business in Maryland. 
This is generally termed retaliatory legislation and, while 
embodied in the statutes of many States, is seldom availed of to 
the prejudice of insurance corporations. The Commercial 
Bulletin, however, is authority for the statement that Commis- 
sioner Talbott of Maryland has determined to make a rigid 
application of the law to the Connecticut and New York compa- 
nies doing business in Maryland, and that he has already refused 
licenses for the current year to the American Surety, the 
Fidelity and Casualty, the United States Mutual and the Pre- 
ferred Mutual Accident associations of New York ; the Travelers 
of Hartford and the Hartford Steam Boiler Company. ‘This is 
unquestionably a hardship upon the companies named, but we 
have no doubt the matter will be satisfactorily arranged before a 
great while. The management of the Baltimore company, 
otherwise known as the “ Big Injun,” is very pushing and per- 
sistent and determined to have every opportunity possible for 
securing the large volume of business it expects to gather, and 
will keep up this fight on New York and Connecticut companies 
as long as they are prohibited from doing business in those 
States. As indicated by the decision which we print, the matter 
will finally be determined upon a judicial construction of the 
law of the States interested rather than upon an interpretation 
that may be given to it by the insurance officials. The highest 
court of the State of Georgia some years ago declared that the 
reciprocal law of that State was unconstitutional, and it is fair 
to presume that if the question comes before the higher courts of 
other States a similar decision will be rendered. The contest being 
prosecuted between the “Big Injun” company, that desires to 
write several kinds of insurance under one policy, and the single 
line companies, bids fair to be a prolonged one. As Sir Lucius 
O’ Trigger says, “It is a very pretty quarrel as it stands.” 











THE INSURANCE CONTRACT IN LAW.* 


Despite the wretched weather last Friday evening the meeting room of the 
New England Insurance Exchange was again filled to its utmost capacity with 
field men who came to listen to the second lecture of the Insurance Library 
Association course—a gratifying recognition of the services and good judgment 
of President James M. Forbush in causing it to be established. Mr. Forbush 
announced with regret that the lecture upon ‘‘ Automatic Fire Prevention,” 
fixed for January 16, would have to be deferred—possibly until another 
season—on account of the serious illness of Frederick Grinnell. The lecture 
of W, J. Jenks on an electrical topic would be given in the month of Febru- 
ary, and arrangements were under way for a discourse upon ‘‘ Petroleum as 
Fuel,” and for a fifth lecture on some topic yet to be determined. 

Mr. Forbush next introduced the lecturer of the evening, Charles A. De 
Courcy of the Lawrence (Mass.) bar—a fine looking young gentleman with 
flashing black eyes and a rapid delivery. He was warmly received and spoke 
upon ‘‘ The Fire Insurance Contract from a Legal Standpoint.” 

Mr. De Courcy prefaced the detailed consideration of his subject by calling 
to mind two fundamental principles lying at the basis of the contract ; first, 
that it is a contract of indemnity purely ; second, that the contract is a strictly 
personal one. 
the practical insurance contract, he stated that the query ‘‘ can a binding con- 





* A lecture before the Insurance Library Association, by Charles A, De Courcy, 


THE SPECTATOR. 


Passing from the consideration of general principles to that of . 





27 


tract of insurance be made by parol, or must it be in writing?” had, after 
much conflicting treatment by the courts, been answered by the evolution of 
settled law that a contract to insure or to issue a policy may be made by parol 
and in any form, although the policy, as distinguished from the agreement to 
issue a policy, is in writing. To-day the practice was well nigh universal to 
embody the contract in a written instrument called a policy, although in 
times past eminent legal lights had expressed themselves very disparagingly as 
to the coherency and formality of that instrument. To avoid these and other 
objections, Massachusetts had adopted a standard form of policy, with terms 
already construed by legal decisions to a reasonable degree of certainty, 

This policy the speaker took as a test for the consideration of some of its 
most important provisions. In view of the law of the Commonwealth com- 
mending, with comparatively unimportant exceptions, the exclusive use of that 
policy form within its limits, an examination of fire insurance contracts in 
Massachusetts was narrowed down to a study of the standard policy. 

The declaration heading the standard policy, that the insurer is not liable 
beyond the actual value of insured property at time of loss, is sufficient indi- 
cation of an open, as distinguished from a valued policy. Regarding the pay- 
ment of premiums, its recital was open to explanation, like any receipt, even 
after delivery of policy. Any mode of payment, acceptable to the parties in 
interest, will suffice. 

In respect to the description of the property insured, there is no legal pre- 
scription asto form ; the main point is that the description shall describe. A 
drastic example of the necessity of this was furnished in a case where recov- 
ery was sought under a policy describing a building adjoining and communi- 
cating with the one heavily damaged ; on account of this lack of precision 
only $5 was recovered. 

Turning from the form to the substance, the requirement of insurable inter- 
est was stated to be simply a recognition of the first principle of indemnity, 
for indemnity presupposes loss, and there can be no loss where there is no 
interest. The requirement is clearly in the line of a sound public policy, asa 
barrier to making the insurance transaction one of gain to the insured, Insur- 
able interest is now generally conceded to exist, when ‘' the connection between 
the assured and the property is sufficient for the purpose of deducing the ex- 
istence of a loss to him from the occurrence of an injury to it.” The late 
law has almost gone to the extent of holding an expectancy of lawful posses- 
sion to be an adequate interest to support the contract. Different parties 
holding divers rights may have an insurable interest in the same property, 
though the sums of their interests exceed its value, as in the case of mort- 
gagor and mortgagee, leasehold interests, mechanics’ liens and others, all of 
which may co-exist. 

The provision as to matters avoiding the policy was next taken up; The 
clause relating to misrepresentation of material facts and circumstances had 
not retained its old-time importance. The Massachusetts law of 1887 states 
that neither the application of the insured nor the company’s by-laws shall be 
considered as warranties, unless incorporated in full in the policy, It also 
established that misrepresentation, unless made with intent to deceive, or in- 
creasing the risk, shall not avoid. 

The clause prohibiting ‘‘ other insurance” without the company’s assent 
was amply justified by the records of the criminal courts illustrating the dan- 
gers and temptation of over-insurance ; the courts therefore are inclined to 
enforce this provision. ‘‘ Other insurance” had been construed to mean valid 
insurance by the Massachusetts courts. An invalid second policy will not 
avoid the first valid one, and wice versa. 

The condition prohibiting increase of risk does not preclude ordinary re- 
pairs, and in a general way it may be stated that the insured may have such 
use and enjoyment of his property as is customary. Where differences of 
opinion arise as to the interpretation of this principle, the question is for a 
jury to decide. Tenants’ alterations usually affect the landlord. It is not 
material whether the loss is actually caused by the increase of risk. The 
mere fact of the increase avoids the policy. 

The provision avoiding the policy in case the property is sold is a direct 
outcome of the requirement of insurable interest both at date of policy and at 
time of loss. Difference of phraseology was largely chargeable for the appar- 
ently hopeless conflict of decisions in different States under clauses similar to 
this. Only the transfer of the whole right of seller, as when a deed is given, 
constitutes ‘‘a sale.” An agreement to sell is not a sale ; nor a mortgage un- 
til foreclosed ; nor a conditional sale, much less an attachment. Two note- 
worthy recent cases in Massachusetts were cited in illustration of these points, 
viz., those of Powers vs. Guardian (1883), and Kyte ws. Commercial Union 
(1887). 

The evident purpose of the clause against vacancy is to give the company 
the benefit of the care arising from actual occupancy, Merely taking meals 





St Se eee Ss Se 


— =a 


= te 


i 
1 
i 


28 | THE 


in a house is not occupancy, nor daily visits of someone to see if insured’s 
property is ail right, nor non-delivery of keys by out-going tenant ; so the 
courts have decided on various occasions 

The phrase, ‘‘ this policy shall be void,” to the layman’s mind generally 
conveys the idea that the policy is dead beyond resurrection; but the courts 
are disposed to hold that a breach of conditions only renders the policy inop- 
erative for the time being. Thus the Massachusetts Supreme Court in 1885 
quoted with approval a Maine decision that a policy avoided by the sale of the 
premises is revived by the assured regaining title; also decisions of similar 
purport in Missouri, Illinois and Pennsylvania. But last year, in Kyte vs. 
Commercial Union, the court held that increase of risk entitles the insured to 
avoid the policy absolutely, even though the increased risk be only temporary. 

The question of the scope of the authority of local agents has given rise to 
a very large proportion of the controversies in courts of law, confronting us at 
every stage of the insurance contract. Many of the commissions sent out to 
local agents are perilously broad and indefinite. Mr. De Courcy suggested 
that his audience, representing the field men, could better .han the average 
jury, make clear and definite the authority conferred by a commisson, 
and do it at much less expense in their offices than at the court houses. (The 
suggestion was received with applause.) An agent’s authority may be much 
broader even than his commission, for the courts construe it to be what it 
appears to be. The force of this indefinite constructive authority is empha- 
sized by two facts ; first, the tendency of the agent to go to the very verge of 
his authority in favor of a customer for whose business he has to compete ; 
second, the tendencies of juries, and even judges, to interpret the power of 
agents in the direction of extension rather than restriction, 

Outside of Massachusetts and Rhode Island, insurance companies have suf- 
fered the full extent of this broad and indefinite constructive authority of 
agents. Massachusetts courts, however, have held the insured strictly to his 
policy and refused to admit parol evidence to contradict or vary its terms. 
But it should be borne in mind that these cases arose at a time when the com- 
panies gave but little more than authority to receive and forward applications 
and receive premiums. With the changed methods of to-day, since under the 
spur of competition companies give local agents almost plenary powers not 
dreamed of in former times, it may well come to pass that the Supreme Court 
of Massachusetts may find it necessary te give an equally broad construction 
to the authority at present exercised by them, and so deprive the companies of 
one of their safeguards, and leave this important subject of agents’ authority 
still more vague and indefinite. 

In conclusion, Mr. De Courcy suggested the matter of remedying the vol- 
uminous and costly uncertainty of the law. An eminent lawyer had said 
that the common law to-day comprises 6000 volumes of reports containing 
4,200,000 pages. England had codified one branch of its laws—that relating 
to bills, notes and checks—reducing it to about 1I-5000 part of its former 
bulk. Judge Story many years ago remarked in a report to the legislature 
of Massachusetts : ‘‘ It is not too much to affirm that the whole law of insur. 
ance, so far as it has been ascertained and established by judicial decisions 
and otherwise, may now be stated in a text not exceeding thirty pages of the 
ordinary size of octavos.’”” To which Mr, De Courcy added the final com- 
ment: ‘‘ And recalling the historic fact that such reforms proceed always from 
the people, from the non-professional to the professional, it is not too much 
to claim that the fulfillment of this much needed and important codification of 
insurance laws rests with you men interested in the great and growing busi- 
ness of insurance.” . 

After the lecture Mr. De Courcy and a few of the underwriters present 
were entertained at the Algonquin club by George P. Field of the firm of 
Scull & Bradley, New England representatives of the Royal and other promi- 
nent fire insurance companies. E. S. 

Boston, January 12. 











—A cable dispatch from London to The Herald says: ‘‘ The British Min- 
ister at Buenos Ayres, the Hon. Francis J. Packenham, has informed the For- 
eign Office here that heavy taxes in the shape of licenses have been imposed 
upon foreign companies doing business in the Argentine Republic. Only 
companies which hold concessions from the Argentine Government are ex- 
cepted from the new tax. Foreign insurance companies must pay $20,000 
per year as a license fee and must deposit a guarantee of $200,000 in the 
hands of the Government. Duties must be paid in gold or an equivalent pre- 
mium thereon, not, however, to exceed twenty per cent,” 
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LIFE ASSURANCE COMMENT. 


On January 5 the Equitable Life Assurance Society received $4,000,000 of 
new business, which is the largest amount of new assurance ever received by 
any life company in the same period of time. 

* * * * 


THE action of the London syndicate taken with a view to prevent the failure 
of the Baring Brothers, and through this the downfall of many other financial 
houses, which must have inevitably followed, shows how practically matters of 
the kind can be dealt with, and suggests the advisability of considering before 
placing the affairs of life assurance companies in the hands of receivers, 
whether other and better means could not be adopted. If the Insurance 
Commissioner of the State in which a company’s affairs were entangled called in 
consultation the financial directors of other offices to assist him in getting at 
the real value of the securities, and then obtained the co-operation of the 
actuarial talent representing these companies, it is more than probable arrange- 
ments could be made by which the wrecking of the institution would be 
avoided and its fortunes ultimately repaired through a course of retrenchment 
and reform. Such a proceeding would surely be more satisfactory to the 
policyholders, as payment of a part at least of their insurance would be pro- 
vided for, and in time the whole amount might be realized by their families. 
This would be preferable to the return of the fro rata share of the premium 
paid, according to the realized assets, as in a case of a receivership, for there 
must be many who could not obtain life assurance from other companies, even 
though they had the wherewithal to meet the increased premium for the ad- 
vanced age. The subject is one the Commissicners might discuss with profit 
at their next meeting. 

* * od * 


OcCASIONALLY the salaries of prominent officials in charge of life assurance 
companies’ affairs are published in the newspaper and comment freely made as 
to the largeness of the sums paid. It will be found, however, that the cases 
quoted are of men who have forced their companies into the front ranks, men 
who by virtue of their special ability and fitness developed by constant atten- 
tion to the interests of the institution they serve, are entitled to the appellation 
of ‘‘captains of labor.” The responsibility attaching to positions of this 
character is great, the present and the future alike must be provided for. 
The mistake of to-day may not show up in its real magnitude for forty years, 
and therefore it needs men who so conduct their work as to prevent errors of 
omission or commission. Executive officers of life assurance companies, 
whether they deal with the agency forces or the finances, must possess compre- 
hensive knowledge of their duties ; have a strong grasp upon a right theory ; 
follow out a line of action commending itself to all, and stand unflinchingly 
against advice or counsel, which gauged by the standard of safety and wisdom 
fall short. It would not do to be moved by ‘‘ every idle wind that blows.” 
No man could impress his individuality upon his work if this were the case, 
and as it needs self-reliant, strong, in a moral and physical sense, acute, de- 
termined men to safely conduct the business of the companies, it is necessary 
they receive salaries which in a measure represent the return their abilities 
wonld secure for them in any other work in which they engaged. A success- 
ful life assurance man will make headway anywhere, for the nature of the work 
and the competition which he has to encountér tend to fit him for service where 
the duties are arduous. In his address to. the members of the Institute of 
Actuaries, President Newbat commented upon the constantly increasing num- 
ber of those allying themselves with the institution, and is evidently not satis- 
fied as to the business outlook for the actuary, for he said: ‘* Though I fully 
share the satisfaction expressed by the council at the proof which these figures 
afford, that the younger members of the actuarial profession value and appre- 
ciate the facilities which the institute offers for securing efficiency in their 
professional attainments, I am nevertheless oppressed by the consideration of 
what they signify to the individual members of this great body. The 
case is the reverse of that where ‘the harvest truly is plenteous but the 
laborers are few.’ There is no need for worry about the matter. If 
the institute turns out men of capacity, having that broad business 
training needed by the thorough life assurance man, they will find positions 
in the office or the field. The mathematical training will prove of great ad- 
vantage, as they will inderstand clearly the system of life assurance, the prin- 
ciples upon which it is founded, how and where it does, and can be made to 
do the most good, Fully equipped for taking hold in clerical capacities or as 
solicitors, they will be poor men indeed who cannot find or make places for 
themselves. Wherever the theory of probabilities is applicable, there lies an 
opening ; the graduates of the institutes cannot all be the chief officials of the 
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life companies, but in subordinate capacities they can gain practical experi- 
ence fitting them for other duties, and while working their way up can turn 
their knowledge of exact sciences to a useful end. The more men in the 
field, who fully appreciate and understand the work on which they are en- 
gaged, and can point out its absolute reliability to those who raise objections, 
but can admit the accuracy of intelligent arguments against those objections, 
the better. The field men often make suggestions to the different offices, 
but they are sometimes crude, owing to lack of acquaintance with the theoreti- 
cal side of the business. With how much more force and clearness would 
these come from those who, by reason of knowledge of life assurance in all 
its ramifications, were competent to submit a comprehensive report as to the 
theory and practice of any new plan proposed. The field force in the United 
States must contain a number of those who have had actuarial experience, and 
they are better all ‘round agents because of it.” 


* * * * 


AT this season of pleasant home reunions and gatherings, when bright an- 
ticipations as to the future are indulged in, plans laid for the carrying out of 
mighty schemes, having for their object many great and good ends, it is sad 
to reflect upon the uncertain tenure of life ; sad to think the hand of the grim 
destroyer is stretched forth here and there breaking up an otherwise happy 
home. Yet such is the case, and that it is so affords the greater advantage to 
the agent whose mission is to teach the doctrine of help and support to those 
needing it most. If it were not for the indefatigable exertion of life assur- 
ance agents the fire on the hearth of many homes would grow cold when the 
life of the breadwinner ebbed away. The funeral cortege of a Grand Army 
man wound its way slowly toward the last resting place of the one who, at the 
call to arms, had flown to his post of duty in the love of home and country, 
and it was only natural to think such a one would not fail to provide for those 
left behind, but we were doomed to disappointment, for on making enquiries 
it was found the deceased had made no personal provision for the mainten- 
ance of the widow who would thus be dependent on the children, themselves 
none too well off. This man had gone through the conflict. escaped with 
wounds so slight as not to impair his chances of obtaining life assurance, but 
would not listen to appeals to take out a policy, always trusting to make ‘‘ his 
pile,” and so trusting to the ‘‘ By and By” reached the house of ‘* Never.” 
May the number of such cases decrease as the years roll on. 


* * * * 


THE London Lancet, which has lately been striving to secure special terms 
from the life companies for medical men, makes mention of the lack of oppor- 
tunity members of the healing profession have to listen to arguments in favor 
of life assurance. This is due in part, no doubt, to the fact that applications 
for death certificates as proof of death of the person insured is made to the 
registrar of births, deaths and marriages, but it still seems strange that agents 
have not made as strong a bid for business from physicians as they have from 
other professional men. In this country the case is different, the last attend- 
ing physician of a person dying makes out the certificate of death for the 
company, and is often asked as a matter of courtesy to oblige by furnishing 
particulars of value for statistical purposes. The agents do not forget medi- 
cal men here ; they are canvassed vigorousiy and all offices have a fair pro- 
portion of them insured. The intimate relations between life assurance 
companies and the medical profession tend, also, to produce a feeling of con- 
fidence between them, each having use for the good services of the other. It 
cannot be said that any class of insurable risks has been ignored by our 
aggressive fieldmen in their search for business. 


* * * * 


From the earliest ages men have banded together for mutual protection, 
feeling the need of distributing the burdens of life so that each could count 
upon the practical and ready support of the others in times of trouble. It was 
many centuries, however, before such a system as life assurance was evolved, 
and even then its efficiency to meet the demands upon it were doubted. But 
the supporters of the scheme were persistent, and so their work in populariz- 
ing life assurance prospered. Time-tried and tested, the theories they ad- 
vanced made progress, beating down al] the arguments and sophisms of those 
who questioned the successful application of mathematics and business ca- 
pacity to the solution of the greatest enigma of life, how to provide remedies 
for the social ills involving the present and the future. Steadily it has gained 
in the estimation of the public, and so thoroughly investigated, so protected 
by safeguards, are the theory and practice of life assurance that the world of 
to-day has enormous interests at stake in connection with the different com- 
panies and feels confident because of the strong light which is always turned 
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on the affairs of institutions of this character, that every obligation assumed 
will be fully met. Every civilized people takes advantage of the opportunity 
life assuranc - affords for the bettering of their social condition, generally and 
particularly, and it is possible to gauge the intelligence and wealth of a nation 
by the amount of assurance carried on the lives of its citizens. Vast as the 
triumphs already won are, the morning of prosperity and usefulness of life 
assurance has only just dawned, The full and perfect day is yet far distant, 
but we are hastening toward it with giant strides. 


* * * * 


A WRITER in The North American Review takes up the subject of preju- 
dice of American fathers against providing their daughters with marriage set- 
tlements, and makes a strong argument in favor of adopting the European 
system of giving a dowry to each daughter upon her marriage. It would cer- 
tainly tend to prevent many disagreements which now distur» the marital re- 
lations, if the wife were possessed of funds in her own right, invested securely 
so as to yield her a small income absolutely her own. Mr. Messenger's arti- 
cle, printed as it is in a magazine widely read Ly thinking people, will give 
rise to considerable thought about the matter, and it is sure to occur to some 
of the readers that such an arrangement as suggested would be a good thing 
if they could meet the contingency. There is a means to gratify the worthy 
desire, and an endowment policy will overcome any obstacles in the path of 
the willing man, ‘lhe father who is anxious to settle upon his daughter, say 
$10,000, can take out a poticy on the endowment plan, which at maturity 
will place him in a position to do this without necessitating the withdrawal 
of money from business enterprises. The cost of such a policy, distributed 
over a period of from ten to twenty years, would be slightly felt as compared 
with the sacrifice he might be compelled to make if he failed to seize the op- 
portunity life assurance affords. Agents who have a faculty for writing up 
endowments, and those who have not paid so much attention to this class of 
business, will do well to study up the new question of the hour and fashion a 
set of arguments which will serve to swell the volume of life assurance written 


and placed. 
* * * * 


IT was the late, we believe, Henry Ward Beecher who said that a young 
man could not do better than go in debt for a piece of land, as it would be a 
wonderful incentive to save, and thus force him to acquire the habit of thrift. 
This advice was good, has been acted on thousands of times, and the debt has 
taken the form of a mortgage. A mortgage isa good thing; the assets of 
every corporation include mortgages, and life assurance companies consider 


them first-class investments. Just about this time the directors, 
forming the committees having charge of this kind of work, are 
going over the bonds and mortgages to see if the interest has 


been paid and such portions of the principal as called for in the contract. 
If the mortgagors have exercised proper care and prudence these mortgages 
will be fully secured by real estate, etc.; that is to say, the mortgagors will 
not be losers if compelled to foreclose. Fully secured! These words have 
a pleasant sound looking at it from the standpoint of the holders of the mort- 
gage, but what about the mortgagee? Is he ‘‘ fully secured?” If he should 
die to-morrow, are his affairs in such condition that the encumbrance could be 
cleared off at the allotted time and all the payments of interest, etc., made as 
they are demanded? Agents cannot lose time if they look over the list of 
mortgages recorded from week to week, and then call and see the mortgagee 
in each case. Nothing can contribute more to peace of mind than the knowl- 
edge that a sum, large enough at least to clear off the debt on the homestead 
or factory, is available to the family in the event of the death of the one who 
contracted the obligation, and hoped to meet it as it became due. No man 
could be blamed for feeling worried at times as to his ability to stand the 
strain upon him financially and mentally, but if in perfect health he should be 
condemned if he neglected to protect his household by the easiest and safest 
means at command. 


—The manager of a Canadian company writes to THE SPECTATOR as fol- 
lows: ‘‘ Our annual statement is not quite ready, for we have not over here 
acquired that method of lightning calculation that enable some of the compa. 
nies on your side to make an exhibit of their year’s business over the whvle 
American continent on the morning of January 2, but think we are doing 
very well if we can complete our figures by the 15th or 20th of the month.” 
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ST. LOUIS. 


Congratulations Between Managers and Agents Over the Results of 1890— 
The St. Louis Local Board as a Breeder of Accepted Ideas—Relations 
of Boarders to the Non-Boarders—No Brains Required to Cut Rates— 
Companies Insuring Trust Properties Over the Heads of Their 
Agents—The New York Broker a Stirrer Up of Strife and Dis- 
cord—Mutual Agents Landed in the Mulligatawny. 


[From OuR Own CORRESPONDENT. | 


The old year closed with a balance on the right side of the insurance 
ledger. There were no very large fires, such as the daily newspapers are fond 
of reporting as ‘‘ conflagrations,”’ during the year; but there were plenty of 
so-called ‘‘ small” fires that ate into the premium income of many of the 
companies beyond what managers and agents alike are willing to contemplate. 
It is one of the peculiarities of this business that when what is chronicled as a 
successful year materializes in the experience of a company the manager com- 
mends himself greatly—complimenting his agents moderately—so that there 
are congratulations all around, and abundant felicity, in the aggregate, over 
‘*how we apples swim ;’’ with varying estimates as to the relative size of the 
apples. As a matter of fact the ‘‘ blamed agent” of the previous year, when 
the loss account made everything minus, felicity included, may have done 
much better and more faithful work with the record against him, than now 
when it appears to be in his favor. But nothing succeeds like success, and in 
the presence of a swelling cash account Stalwart Criticism hides its diminished 
head, however worthily it may exercise its functions in the near neighborhood. 

St. Louis, as everybody knows who knows anything, has the original, 
Simon-pure, unfearing local board of underwriters in which have been in- 
cubated and have appeared full-fledged most of the maxims that now give to 
local boards everywhere coherency and virility. Here was born and here was 
sustained for nearly twenty years that trenchant principle of non-intercourse, 
which alone makes it an object for an agent to go into a board organization 
and stay in. And here, as a necessity for the easy enforcement of that salu- 
tory principle, was born that other maxim, now of nearly universal recogni- 
tion, ‘‘ guilty when charged.” Here the fight was started and hotly maintained 


against the proposed system of Prudentials,.with branches in every city, the 
effect of which would have been, if temporarily successful, to impair, if not 
to destroy existing practices, substituting obsolete methods for established 
usages, and finally confusion and chaos, until a reconstruction could be ob- 
tained. These and many like missions of general advantage and acceptance 
have been carried to successful results by this St. Louis organization, 

But there has never been an army without its cowardly deserters ; never an 


organized warfare that somebody didn’t prefer to join the guerillas. So there is 
the presence of the non-boarders, of course, irritating rather than seriously harm- 
ful, but, like the poor of the scriptures, ‘‘ always with us.” Their method 
here is like that of their kind generally. The Tipperary maxim is ‘‘ when 
you see a head, hit it.” The non-board shibboleth is, ‘‘ when you find a 
board rate, cut it.” The ‘‘ cut” varies according to the credulity or ignorance 
of the assured, from fifteen per cent to fifty per cent of the established board 
rate. If the assured is ‘‘ up to snuff” he will demand a large ‘‘ cut” or ‘** no 
trade.” If he is somewhat unsophisticated in these matters he is charged 
within about fifteen per cent of the board tariff, while his neighbor gets the 
same policies on a similar risk at about his own price. It is a little surprising 
that good and trusted'companies should be prostituted to this sort of thing ; 
but such is the fact. It is no art, it involves no smartness for a man to find 
what somebody else is charging for a thing and then sell his own goods for 
considerably less. There is always a blandishment to many people about 
quoted cheapness. And there is a certain sort of ill-timed profit in this way 
of conducting commercial enterprises. These people are immeasurably 
advantaged by what is undertaken and accomplished by the cohering compa- 
nies at no iaconsiderable cost. Instead of bearing their share of this expendi- 
ture, the non-board fraternity simply make it a reason for an assault upon 
established rates and conservative practices. The least that can be said is 
that such companies as I have mentioned ought to be able to see to what their 
temporary success may easily lead. , 

Among the newer difficulties encountered in local representation is the 
present system of insuring trust properties by companies over the heads of 
their agents, and practically regardless of the local rates—a full schedule be- 
ing thought compensatory for marked deviations, in given instances, from es- 
tablished tariffs. The situation is further complicated by the fact that a very 
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large number of leading companies are as pronounced in their opposition to 
this practice as the agents are, claiming to see in it an unwarrantable breach 
of the traditional comity inhering in the normal relations of companies with 
their local representatives. These are arguments more or less forcible—cer- 
tainly somewhat specious—for this departure by companies from principles 
and maxims that have long obtained. Of course the wily and wicked New 
York broker, with his large commissions and his liberal ‘‘ divide” of them 
with the assured, is at the bottom of most of the trouble. If that noturious 
firm of ‘‘ B. & B.”. were miraculously transported on seraphic wings to the 
happy realms which apparently they have no present hope of ever seeing, or 
were left to drop suddenly into that tropical region whither they are per- 
versely sliding, without the use of a toboggan, insurance matters generally— 
as seen from the standpoint of the Western underwriter—would have a con- 
siderable surcease of trouble. 

The agency changes at the first of the year have been insignificant. It is 
understood that the Agricultural of New York will hereafter be represented 
in the board by Semple Lowe for down-town business, and Roeslein & Robyn 
for what is here called ‘‘ outside business.” The mortality among Western 
mutuals would have been appalling if they had ever been accredited by any- 
body who knew their origin and management with vitality enough to survive 
a hot spell in the always lurid experiences of their style of underwriting. The 
demise of so many of them, and the general distrust of what remain, have 
landed a lot of agents in the broth. When they crawl out of their present 
unpromising environments they will be in the field for something new, and to 
use their favorite term, ‘‘ just as good as” the old and tried. But their lot 
is not a happy one, Optic. 

St. Louis, January Io. 





ALBANY. 


Meeting of the Legislature—A Senate Bill for Guaranteeing Rents and 
Indemnifying Real Property, Etc.—A Valued Policy Bill to be In- 
troduced—A Bill to Prevent the Insurance of Children Under Ten 
Years of Age—Other Bills to be Introduced—The Insurance Commit- 
tees—The Annual Reports of Companies Come Slowly to the Depart- 


ments, 


[From OuR OWN CORRESPONDENT. | 


The legislature came together, in annual session, on Tuesday, January 6. 
After about three hours it adjourned until Tuesday evening of the present 
week, 

Senator Sloan has introduced a very important bill for the incorporation of 
companies for guaranteeing and indemnifying the owners or lessors of reai 
property and the buildings thereon erected. The bill provides that any num 
ber of persons, not less than eleven, may associate and form an incorporatea 
company for the following purposes, to wit: To guarantee and indemnify 
owners of real estate and the buildings thereon erected and the lessors thereof, 
and their agents, from loss and damage occurring and accruing from their 
leasing and renting the same, or any part thereof, and to guarantee. the per- 
formance of any contract affecting real or personal property. 

It is said that Senator Roesch will soon introduce his bill of last year, pro- 
viding that any twenty persons may associate themselves together and become 
incorporated under the laws of the State, and shall be capable of holding 
property and electing trustees, etc., and it is made lawful for such association 
to maintain a fund founded on an established percentage of the wages of its 
members, and paid into its treasury in accordance with such regulations as the 
trustees rnay adopt ; the said fund represented in bonds bearing the names of 
individual members of the company to be appointed in allotments among the 
members according to the percentage reserved from the wages of the mem- 
bers and paid into the treasury, and used either for the purchase or construc- 
tion of dwellings, or for general investment under regulations imposed by the 
by-laws of the company. 

The valued policy bill will be introduced soon, but it has not yet been de- 
cided by whom. It will be somewhat modified from the bill of last year, but 
the vital points will remain. The bill will provide that any corporation which 
shall, in the future, insure against loss by fire or lightning, whether by re- 
newal of a policy or otherwise, shall cause the building or structure insured to 
be examined by an agent of the insurer and the insurable value of the same to 
be fixed by the agent, and in the absence of any change increasing the risk 
without the consent of the insurers unless the loss has been caused by the 
criminal act of the party assured ; the whole amount mentioned in the policy 
or renewal upon which the insurers receive a premium shall be paid in case of 
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total loss, and the full amount of the partial loss shall be paid in case of a 
partial loss, but no company shall be required to pay more than the amount 
mentioned in the policy given by itself. The bill is likely to meet the same 
fate as it did last year, when it never reached the Governor. 

Assemblyman Acker is now the leader of the Republican minority on the 
floor. He is likely soon to introduce his bill, that was not reported by the 
insurance committee of the Assembly last year, providing that no person or 
parent shall have an insurable interest in the life of any child under the age 
of ten years, nor shall any person or corporation insure the life of any child 
under the age of ten years. 

As the Senate holds over from last year, the same insurance committee will 
be in charge of insurance bills this year. ‘The committee consists of the fol- 
lowing senators ; Vedder, Irwin, Birkett, Fassett, Linson, Chase and McCar- 
ren. Senator Vedder was not present at the opening of the legislature, but 
he is expected to be here after a little. Inthe Assembly the insurance com- 
mittee will probably be presided over by Mr. Connelly of New York. 

Inquiry at the office of the Superintendent of the Insurance Department 
shows that reports of the fire companies are coming in slowly. This is proba- 
bly owing to the occurrence of several large fires at the close of the year 1890. 

ALBANY, January 4. LANCASTER. 





MINNESOTA. 


C. H. Smith, a Banker, Succeeds C. P. Bailey as Insurance Commissioner— 
Politics Gets Into the Minneapolis Department—Chief Stetson Removed 
and is Succeeded by Assistant Chief Runge—The New Chief a Good 
Fireman With a Good Record—Better Water Service for the City 
Needed—Closing Up the Affairs of the Minneapolis Mutual—A St. 
Paul Loss Causes Trouble, 


[From OuR OWN CORRESPONDENT. ] 


The advent of the new year was the signal for several political upheavals in 
this State and city. Several of the changes are in the réalm of insurance, 
Governor Merriam surprised the public with a large number of changes in his 
official list. Notable among them was that in the office of Insurance Commis- 
sioner. There was considerable ‘‘ kicking’ about the appointment of C, 
P. Bailey as Commissioner, and it increased rather than diminished as time 
passed on, Insurance men didn’t like to have the department run by a man 
who knew much more about the farm than the insurance office. The new 
man is C. H, Smith of Worthington. Mr. Smith has had some experience as 
an insurance man, but more as a banker. He was at one time in charge of 
the land office at Worthington. He is said to be a level-headed business 
man, and some improvement in the method of running the office is looked for. 
E. H. Dearth, the present deputy, expects to retain his place, and this arrange- 
ment meets with general favor. 

In Minneapolis there has been a shake up among the city officials, which 
has resulted in the removal of Frank L. Stetson from the head of the fire de- 
partment. This has created general surprise and much protest among citizens 
generally and insurance men particularly. The protests are mainly on the 
score of principles and not persons. The move was clearly a political one, 
and it is feared that it means a very unfortunate plunging of this department 
into the seething political pot. Mr. Stetson has been chief for six or eight 
years, and has won a reputation here and through the country as one of the best 
chiefs in the catalogue. The city has, with a few exceptions, been blessed 
with very low fire losses for years, and Stetson has stood unusually well with the 
He has of course been criticised, notably for his handling of 
The Tribune fire a year or more ago. The department has certainly been 
well maintained and managed on the whole. The new chief is A. H. Runge, 
who has been Stetson’s assistant for a long time, and is thoroughly familiar with 
the department. His capabilities as commander-in-chief of an army of fire 
fighters are yet to be demonstrated. ' The objection, however, is not so much 
to him personally as to the idea of Jetting politics enter this department. 

Ex-Chief Stetson in his annual report gives the city some farewell advice 
which ought to be heeded. The need for larger water mairs in the main 
business streets of Minneapolis has been repeatedly urged by him without 
effect. He has concluded that it is a hopeless case to try and induce the 
authorities to provide larger mains. The great objection is in view of the in- 
convenience about having the streets torn up. Mr. Stetson’s latest suggestion 
is the providing of a system of cisterns all through the business centre. The 
mains on Nicollet and Hennepin, two of the principal retail streets, have six- 
inch mains for the most part. The need of some better protection is im- 
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perative. The report shows that the department cost $261,180, $20,000 more 
than in 1889 and $78,000 more than in 1888. There was $30,000 worth of 
new apparatus purchased, There were 482 alarms and the losses are reported 
at $500,000. A fifty-five-foot water tower will soon be added to the equip- 
ment of the Minneapolis Fire Department and two more Ahrens engines. 
There is nothing especially new in regard to the failure of the Minneapolis 
Mutual Fire Insurance Company, Receiver Shandrew is busy straightening 
matters up for final settlement. He has notified holders of unearned pre- 
miums that there will be no money for the repayment of any such claims. 
Some of the holders of premium notes have commenced suit against the com- 
pany, and matters are considerably complicated. C. H. Spencer, the former 
marager, has returned to the city, but nothing has developed publicly in re- 
gard to his dispute with the company. Some comments are being made on 
the financial showing made by the company on January 1, 1890, the claim 
being that it must have been added up somehow. A careful analysis, how- 
ever, shows that the statement was not at all flattering. The bulk of what 
was figured as assets was the premium notes, amounting to some $300,000, 
There is a pretty mess over in St. Paul about the adjustment of the heavy 
losses of the Powers Dry Goods Company fire. The feud has been a very 
bitter one and isn’t ever yet. Some of the business men got out a circular 
threatening to boycott the insurance companies that refused to pay up the 
losses. The companies got back by threatening to cancel all policies placed 
with the members of the fraternity of boycotters. The war is still on. 
Minneapolis had a brisk holiday blaze in the burning of the Bijou Theatre 
building. The loss was not so very heavy and is being adjusted without seri- 
ous trouble. The cause of the fire is a mystery. The theatre will be rebuilt 
at once, 
MINNEAPOLIS, MINN., January 9, 





QUAKER CITY NOTES. 


The Provident Life and Trust Company make an excellent showing in their 
annual report for 1890. At the end of the year there were in force 25,627 
policies, aggregating $79,274,955. Of this there was issued during the past 
year 4039 policies, insuring $12,624,316, showing a gain during the year of 
$7,458,379. The financial statement is also very satisfactory, the grand total 
of assets, stock, insurance and annuity funds is $25,377,694; of this $18,558,- 
124 belongs to the insurance account, and of which amount $2,457,450 was 
surplus to policyholders, Premiums received during the year, $3,112,898.93; 
interest on insurance fund, $814,014.99 ; grand total, $3,926,928.92; divi- 
dends and surplus returned to policyholders, $376,189.56; endowments paid, 
$369,071; death claims paid, $607,056; total payments to policyholders or 
their representatives, $1,375,497.70. The interest on the life insurance assets 
was sufficient to meet all death claims and leave a balance of over $200,000. 

The Home Insurance Company of New York has left Messrs. Frank Ol- 
cott, Allen & Co., and is now represented by Messrs. Milton A. Noble, J. 
W. Miller and G. H. Blye, as managers for Philadelphia and vicinity. The 
new firm will do a general agency business and take charge of the installment 
business of the Home. 

W. W. Allen & Son have been appointed agents tor the Saint Paul Ger- 
man Accident Insurance Company. 

Mather & Co. have secured the agency of the Teutonia Insurance Com- 
pany of New Orleans. 

John G. Hooven succeeds Col. Tattnall Paulding as manager for the Mid- 
dle department of the Employers Liability Assurance Corporation, Limited, 
of England, John M. Ash taking Mr. Hooven’s place as general agent. 

The annual meeting of the Fidelity Mutual Life Association will be held 
on Tuesday, January 13, 1891, at the offices of the association, 924 Walnut 
street. In the evening the officers and directors will give a banquet at St. 
George’s Hall, Thirteenth and Arch streets, to the managing agents and rep- 
resentatives in attendance at the annual meeting. 

T. Ogden Harris, formerly assistant to Alfred Rowell, special agent for the 
Imperial for Pennsylvania, Maryland and District of Columbia, has been ap- 
pointed special agent of the company for New York State. 

The Employers Liability Assurance Corporation, Limited, of England, are 
now doing a fidelity guarantee business. 

Charles J. Gallagher, president of the Mechanics Insurance Company of 
this city, has returned from Europe. 

L. E. Pfeiffer, one of President Macfarlane’s assistants in the American 
Life affairs, has been admitted to bail in the sum of $12,500, Wilson F, 
Thatcher becoming his surety. 

At the annual meeting of the Girard Fire Insurance Company the following 
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officers were elected to serve during the ensuing year: President, Alfred S. 
Gillett; vice-president, James B, Alvord; secretary, Edwin F. Merrill; direc- 
tors, Furman Sheppard, H. F. Kenny, Simon Gratz, Thomas Mac Kellar, 
A. S. Gillett, Anthony M. Zane, Charles P. Turner, James B. Alvord, John 
Supplee, Silas Yerkes, Jr., and John C. Lowry, 

Atwood Smith, Esq., of the Liverpool and London and Globe Insurance 
Company, was elected a trustee of the Penn Mutual Life Insurance Company 
at the annual meeting held on the 5th inst. 

The Real Estate Title and Trust Company, receiver of the American Life 
Insurance Company, has made sufficient progress in winding up its affairs to 
enable the officers to approximately determine the amount to be received by 
the policyholders. This amount will be not far from the appraised value of 
the assets at the time of the failure, or about $600,000. The cash surrender 
value of outstanding policies, as estimated by Commissioner Forster, was be- 
tween $1,200,000 and $1,300,@®o, and, after deducting the expenses of re- 
ceivership, the policyholders will probably receive in the neighborhood of 
forty per cent of this amount. 

The Franklin Fire Insurance Company has brought suit against the Far- 
mers and Mechanics Bank to compel them to give up $21,000 State of Penn- 
sylvania registered loans, on which John R. Baker, Jr., borrowed money 
from the insurance company. The bank is the transfer agency of the State, 
and refuse to make the transfer on the ground that it has notice not to make 
any transfer of securities in Baker's name from the lawyers representing the 
assigned estate of John R. Baker, Jr. 

Col. J. E. Hyneman has admitted Morley Underhill to an interest in his 
business. Q. U. AKER. 
PHILADELPHIA, January 12. 





NOTES IN THE WESTERN FIELD. 


On a recent visit by President Hyde to Indianapolis a change in the State 
management of Indiana was made, which will result in a large increase of 
business for the Equitable in 1891 over 1890. D. B. Schiedler, who has for 
the past ten years had the entire State under his management, has relinquished 
the Northern half and will confine his entire attention in the future to the 
Southern portion, including Indianapolis and Marion county. Richardson & 
McCray will supervise twenty-two of the forty-three Northern counties, while 
the other twenty-one are still open to contract. 

The resident secretary of the North British and Mercantile at Indianapolis, 
for the State, is E. A. Munson, formerly of the Guardian Assurance. Mr. 
Munson states that his company has doubled its business for the last six months 
of 1890 over 1889. 

A bill has been drafted for the coming session of the Indiana State legisla- 
ture, proposing to create an insurance department, with the salary of its 
superintendent placed at $5000 per annum, and the term of office to be two 
years. 

The Manchester Fire has placed its agency in the office of Louis Metzgar, 
at Indianapolis. 

Sudlow & Marsh, general agents for the Provident Savings, having their 
headquarters at Indianapolis, are in Knoxville this week in the interest of 
their company. 

Since increasing the maximum amount of insurance on the lives of individ- 
uals by a number of the life companies recently, the management of the New 
England Mutual has been importuned by some of its general agents to follow 
suit. Replying to this request, its president says in a letter to General Agent 
Appell, at Indianapolis, that it is not deemed advisable. The average amount 
of life policies is but $2700 in the old line companies, that of the New Eng- 
land Mutual being a little over $3000, the maximum line being $20,000. The 
management does not think it possible to get an average on policies fora 
larger line. 

The local underwriters of Quincy, II]., no sooner get over the competition 
with Western mutuals than their attention is called to inroads made on their 
business by another and much stronger rival. The Comstock Castle Stove 
Company, carrying a $100,000 line of insurance, have, since the first of the 
year, placed it all in the New England mutuals doing business here in the 
West. These companies are not authorized to do’business in the State, but 
evade the penalty by claiming that the insurance is applied for and the poli- 
cies written at the home office. 

The banquet given by W. K. Bellis, secretary and general manager of the 
Railway Officials and Conductors Accident Association, to his agents was an 
overwhelming success, both from a gastronomic and good fellowship point of 
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view. One of the members of the ‘* Baldheaded Double Quartet” was heard 
to exclaim as the party was breaking up: ‘‘Oh, that we were in Alaska, 
where the night is six months long!” The toasts were responded to in splen- 
did style, and many good things regarding insurance in general were said. 
Mr. Bellis is to be congratulated on the manner in which he entertained his 
guests. At the association’s annual meeting, held on the 5th inst., the entire 
corps of old officers was re-elected. The only decided change that was 
‘brought about by the meeting being in the name of the association, which in 
the future will be known as the Railway Official and Employers Accident As- 
sociation, instead of conductors, Its annual statement has not been made up 
as yet. The business done by the association in less than two years is some- 
thing remarkable, as the annual report will show. D. E. B. 
Quincy, ILL., January Io. 





NOTES EN ROUTE. 


The New York State Relief and Peoples Benefit Association of Albany, N 
Y., is now transferring its insurable members to the Citizens Life Association 
and the National Benefit Society of New York city. In an interview with 
Secretary Allanson I learned that the total membership was $1024, represent- 
ing about $1,800,000 insurance. Of this amount that official thinks about 
$1,500,000 will be transferred. ‘‘ The accumulation of death losses and ina- 
bility to secure new business, as well as the cost of getting the same,” is the 
reason given for the company’s petering out. I am informed by a person in a 
position to know, that under the terms of the reinsuring contract the trans- 
ferred members of the New York State Relief are only in partial benefit in 
the company accepting them for a period of five years, while Secretary Allan- 
son says that ‘* all members are taken at a greater benefit.” Inasmuch as the 
New York State Relief is virtually no more, the construction to be put upon 
the words ‘‘ greater benefit,” is quite patent. The company died of lack of 
proper business management as much as any other reason. 

The United States Capitol Life of Washington, D. C., Iam informed by 
Superintendent Grensted of the Metropolitan’s Syracuse district, has been 
operating until quite recently in Baldwinsville and Syracuse. In fact it is 
said that the company is doing business at the present time in the First ward 
of the latter city. This is the concern that was recently refused admission to 
the State. 

The Security Mutual Life Association of Binghamton, N. Y., will issue a 
ten-year term policy February 1. This company was recently examined by 
Commissioner Raymond of Michigan, who found everything quite satisfactory. 
The Security increased its assets last year from $80,000 to $115,000, Chas. 
W. Brown, formerly secretary of the Chenango Mutual Relief, was appointed 
comptroller of the Security Mutual Life January 1, and has entered upon his 
duties. Secretary Turner proposes to devote a good: portion of his time this 
year to field work, and Comptroller Brown will transact the office duties in 
Mr. Turner's absence. ¥. ZB. 

ROCHESTER, January 12. 


. 








COMMUNICATIONS. 


THEY SAY THEY WERE NOT RESPONSIBLE FOR THE 
BUCKEYE MUTUAL. 


[To THE EpITOR OF THE SPECTATOR. ] 


We notice an article in THE SPECTATOR of the 8th inst., in which you refer 
to the firm of Bloom & Co. of Columbus, O., as having controlled the affairs 
of the Buckeye Insurance Company of Shelby, O. This is an erroneous state- 
ment, as we have never controlied them in any way, shape, form or manner. 
We were simply appointed their agents todo a general insurance business for 
them. We never placed their policies in the hands of brokers promiscuously, 
Our agency was the most profitable one the company had, giving them less 
losses for the amount of premiums paid than of any on their books. We are 
personal sufferers, having adva iced in the neighborhood of $1000 to the com- 
pany over and above what we had collected for them. 

It is true that we were intimately connected with the company, having been 
in their employ for six years prior to 1887, and had every confidence in them, 
and we were personally assured that the company was perfectly solvent only 
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two days before the proceedings were filed against them. We have endeavored 
to give our patrons and agents none but reliable insurance at all times, and if 
we have been in error it has not been with a conscientiousness of the fact that 
the companies were no good. We believe yet that the Buckeye Insurance 
Company was a solvent company and enclose you a statement by Judge 
Greshen of the United States District Court, which, if it amounts to anything 
at all, would bear the Buckeye out in its course and prove it to have been so. 
The insurance department of Ohio rules differently, claiming the company had 
no right to transact business in other States, thereby charging up as a liability 
against them all the outside business which would naturally make the company 
insolvent. We do not pretend to be lawyers or familiar enough with it to 
undertake to decide these questions, neither can we dictate to those in power 
as to what is right and proper todo, ‘The courts must decide that question. 

We write you more for the purpose of contradicting an erronous impression 
which seems to have gone out that we controlled the Buckeye Insurance Com- 
pany. We are no more responsible than THE SPECTATOR themselves for 
this state of affairs with them, and dictated nothing to them. We hired our 
inspector in New York city to inspect all business done through our agency 
with the several companies, so that we could offer our companies none but the 
very best of business ; owing to the fact our premiums were cut down to sucha 
small amount it did not pay us to continue him, so you can see that we were 
acting honestly and conscientiously with the company with whom we did 
business. , 

We trust that in view of the above explanation you will deem it worthy of 
a notice to correct the statement of January 8, as we are personal sufferers to 
a larger amount than we feel able at present to stand. By doing so you will 
confer on the undersigned a favor which we think is due to us under the cir- 
cumstances. W. P. BLoom & Co. 

Co.umpus, O., January Io. : 

[The above letter concedes the fact, as stated by us, that an impression had 
gone out that Bloom & Co. controlled the Buckeye Mutual. The facts recited 
by them show that they had a large interest in the company, and had it been 
successful in business instead of failing, they probably would not have 
denied the report that they controlled it. They would scarcely have put 
money into the concern and done so much business for it as they claim to 
have done without having some voice as to its management. We print their 
letter entire in order that they may have the full benefit of it.—Editor THE 
SPECTATOR. | 





“NOW MARK HOW PLAIN A TALE SHALL PUT YOU DOWN.” 


[To THE EpIToR OF THE SPECTATOR.] 


With reference to the correspondence in THE SPECTATOR of December 18, 
18go, the strictures of ‘‘ Sleepy” have been carefully noted. 

First. The article was an advertisement for Kentucky and Tennessee busi- 
ness. A very good one for six companies and a very poor one for thirteen. 

Second, The data was taken from a field that should be self-sustaining and 
which produces over $3,000,000 of premiums annually, or in round numbers, 
$30,000,000 in ten years. 

Third. When those companies were listed we received $400,000 in pre- 
miums and upwards in ten years. 

Fourth, The table was constructed for no particular purpose except to 
prove that some companies did not handle their business properly in Ken- 
tucky and Tennessee, 

Fifth. The Aitna is not a conservative company in its mode of transacting 
business in Kentucky and Tennessee. The course pursued by the manage- 
ment of the Aitna is open and very plain. She has earncd her money simply 
by curtailing her expenses and obtaining rates. The theory advanced by that 
well known underwriter, J. B. Bennett, and perpetuated by his successor, the 
present manager, has made the money—not conservative underwriting. The 
Etna writes on nearly all classes of business in Kentucky and Tennes 
see. Conservative underwriters exclude a large class of business that is writ- 
ten by the Aitna. I use the term ‘‘ conservative” in its common acceptation. 

Sixth. By the term ‘‘ management ” I did not mean the management of the 
field of the West and South, nor did I mean the management of the United 
States, I simply meant the management of the business in Kentucky and Ten- 
nessee. If ‘‘ Sleepy” is too dull to comprehend what I meant, possibly this 
answer may enlighten him. 

Seventh. I did not know the result of 1890 on December 15, nor did I even 
know the results of the first six months of 1890 in Kentucky and Tennessee at 
that time. 

Eighth, I was simply dealing with Kentucky and Tennessee business as a 
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field that produces enough premiums and risks to give the law of average full 
scope, 

Ninth. The ‘‘ incoherency” referred to by ‘‘ Sleepy” seems to have struck 
deep. If he will open his eyes and take in the situation, as I am sure he is 
capable of doing, he will not seek to cover up the shortcomings of some peo- 
ple by beggaring the situation. Life is short. Time is fleeting. Mr. sheriff, 
call the next witness. WAKEFUL, 

LoulmsvILLE, Ky., January 9. 





INDUSTRIAL ASSURANCE. 


[Our readers will oblige by sending us suggestions, items of news, etc., such as 
appointments of superintendents and assistant superintendents, or anything of 
interest in connection with industrial assurance. ] 

—Frank O’Brien has been promoted to the superintendency of Louisville 
by the Sun Life. 

—H. McCollum has been advanced by the Sun Life to the superintendency 
of Owensboro, Ky. 

—Arthur Jeanes has been appointed by the Metropolitan as superintendent 
at Brockton, Mass. 

—The Prudential promoted Assistant W. H. Joyce to the superintendency 
of Wilmington, Del. 

—The Covenant Mutual is making extraordinary efforts to build up a busi- , 
ness of an industrial character. 

—It is reported that Alfred A. Heywood, superintendent for the Peoples, has 
left the service of that company. 

—The John Hancock has added Schenectady, N. Y., to the district of 
Superintendent Robeson at Albany. 

—Superintendent Robson of the John Hancock’s Albany district, may 
shortly open up Schenectady for that company. 

—aAssistant Superintendent Schnellbacher has been appointed as superin- 
tendent of Newark No. 4 district, vice A. M. Grey. 

—B. F. Specht, superintendent for the Prudential at Wilmington, Del., 
has been transferred to York, Pa., in the same capacity. 

—E. I. Barnett, superintendent for many years for the Prudential at Read- 
ing, Pa., exchanges districts with J. S. De Hart of Philadelphia. 

—W. S. Kitchen, assistant superintendent for the Prudential at ‘Findlay, 
O., has resigned. Agent Morrison of the same place succeeds him. 

—The Prudential has combined the Cleveland No. 1 and No. 2 districts, 
placing both under the charge of Superintendent W. P. Thompson, 

—We hcar that H. W. Hundredmark, late assistant with the Prudential at 
Paducah, Ky., is special canvasser for the Metropolitan at St. Louis, 

—H. F. Moore looks after the John Hancock’s interests in Syracuse, where 
the company is making fine headway. Mr. Moore has two assistants and 
twelve agents. 

—H. L. de Richmond, superintendent for the United States at Newark, N. 
J., was presented by his field staff on Christmas Eve with a beautiful office 
chair and lamp. 

—The business of the Sun Life has grown so rapidly that Secretary Lake 
has been obliged to give up the superintendency of Louisville and devote his 
whole time to the duties of his executive position. 

-—The Troy district of the old Reliable Prudential is moving along nicely. 
Assistant Shimer of this district lately opened up Mechanicsville, and in six 
wecks had a debit of $12 there, and this with only one agent at work. 

—The retiring manager of the term department of the New York Life for 
the New England States, Stewart Browne, was presented by the superin- 
tendents and agents with a handsome gold watch on his departure for 
Europe. 

—Camill P. Nagel, formerly with the Metropolitan and Prudential as as- 
sistant superintendent and inspector, but now with the New York Life, was 
married on Tuesday, January 5. His friends in the industrial field will wish 
him well. 

—R. L. Embley, formerly superintendent for the Industrial Benefit Asso- 
ciation, who was arrested on a charge of embezzling $109 has, says The New- 
burgh Sunday Telegram of December 28, been acquitted. Judge Kennedy 
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compelled the association to pay all costs of trial and Embley’s expenses for 
the week. It is said Embley will bring suit for malicious prosecution and 
false imprisonment. 


—The Baltimore business of the John Hancock has grown to such an ex- 
tent that W. S. Zimmerman found it necessary to move to more commodious 
quarters. lle is now to be found in the Keyser building, S. E. corner Ger- 
man and Calvert streets. 

—The Prudential is doing well in Syracuse, N. Y., where Superintendent 
L. Clark Davis, formerly of Elizabeth, N. J., holds forth. Mr. Davis is an 
enthusiastic industrial worker, and can get far more work out of his men than 
the average superintendent. 

—lIt is an encouraging sign and one which augurs well for the agency 
force when the company takes interest in their welfare, and we are glad 
to note that the Prudential has placed before their superintendent a new 
scale of terms to agents, which indicates considerable thought has been given 
to the question of how to benefit the company and field staff alike. 


—J. J. Raleigh has recently assumed charge of the Troy district of the John 
Hancock, heretofore managed by Superindendent Robson of Albany. Mr. 
Raleigh was transferred from Meriden, Conn., and has started out brilliantly 
in Troy, where he now has three assistants and sixteen agents on his staff. 
Mr. Raleigh makes one of the handsomest superintendents in the business. 

—Superintendent Weiss of the Metropolitan Cleveland district was pre- 
sented by his associates and agents with a handsome gold-handled ebony walk- 
ing stick, as a mark of their respect and esteem for one who has helped them 
in the good work. Mr. Weiss reports an increase of $40 for November and 
$30 for December, and proposes to do better. Cleveland, with its large in- 
dustrial population, must be a good field for industrial assurance. 


—R. M. Gifford, superintendent of the Metropolitan at Albany, made each 
of his assistants, of whom there are eight, a present of a gold fountain pen 
Christmas. Mr. Gifford was transferred to the Albany district from Coving- 
ton, Ky., about three months ago and succeeded in reducing the balance at 
the former city in that period from $1g00 to $300. Superintendent Gifford is 
pleased with his change and is thinking and talking nothing but increase. 

—The Troy district of the Metropolitan, in charge of Wm. O'Reilly, had a 
relative standing for the year just closed of third place. Superintendent 
O'Reilly has increased the debit in this district in the past three years from 
$2400 to $4670, an increase in that time as great as was made by his prede- 
cessor in the preceding seven years. Mr. O'Reilly has nine assistants and 
seventy-six agents in his office. His percentage of collections for the year 
1890 was ninety-nine. 

—The council of Covington, Ky., have passed an ordinance of much interest 
to industrial companies and agents, and which seems to have been rushed 
through without the faintest consideration of the needs of the city or the heavy 
burden they were entailing upon the agents. It is proposed to charge each 
company $50 license fee and every solicitor $40. Jt is almost prohibitory, 
considering the circumstances under which the business has to be conducted. 
A city which tolerates so many lotteries and policyshops has urgent necessity 
for protection to its citizens, as afforded by life assurance companies, and par- 
ticularly those issuing industrial policies, 

—P. R. Robson, superintendent of the John Hancock at Albany for the 
past eleven months, has made handsome gains for his company in that period. 
Mr. Robson has three assistants and twenty-one agents in his district, and is 
himself one of the oldest and best informed industrial men in the business. 
As supervising agent of the Metropolitan, he opened up Cincinnati, Chicago, 
St. Louis and other large cities for that company, and did good work for the 
United States Industrial in Jersey City. His record for the John Hancock in 
Albany shows that he has accomplished as much for it in the time he has 
been there as his predecessors did in the previous four years, 


—It is only natural that every agent wants to represent the best company ; 
wants to be able to go to the public and advocate the taking out of a policy 
in a company which has a good, clean record for honesty and fair dealing with 
its policyholders ; a company which recognizes the broad principle that a dol- 
lar to the claimant is worth more than to the corporation and so exercises a 
wise discretion in deciding on claims, thereby avoiding litigation. An agent 
who by his own act or connivance frists a bad risk upon his company or fails 
to meet any moral obligations, the fulfillment of which is expected of him, 
because he is regarded as a man of probity, directly aids in tearing down 
instead of building up. The public looks with jealous eyes on the showing 
made by the institutions in whose charge they place their dearest and nearest 
interests, and so the company is bound to throw safeguards around their 
business, that their reputation shall be above reproach. An agent who 
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heartily desires the success of his company, who is anxious to grow up with it 
and make his own mark as an insurance man, should study by every means in 
his power to protect it and so he!p where help is of practical value. First- 
class statements, with plenty of assets to meet liabilities and low expense 
ratios, can only be brought about by the cordial support and hard work of the 
agent, but once made they assist everyone to still further increase the mem- 
bership. Treat the company’s business as you would your own and you will 
not go far wrong. 

—The Metropolitan Life has issued its preliminary statement showing its 
condition at the commencement of the year. Its assets amount to 
$10,781,173, while its capital and surplus aggregate $2,116,740. The com- 
pany shows a gain in premium receipts for 1890 of $1,047,982, a gain in 
interest of $86,798, a gain in assets of $2,183,704. The amount of new busi- 
ness written in 1890 was $101,174,543 ; total number of policies in force at 
the beginning of the year, $2,099,882. It paid for claims during 1890 
$3,751,522. The managers of the company, Joseph F. Knapp, president, 
and John R. Hegeman, vice-president, are to be congratulated upon the mag- 
nificent results that have attended their administration of the affairs of the 
Metropolitan. 


NEWS OF THE WEEK. 


Some Extracts from the Figures of 1890. 
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Jan. 1, | Jan. 1, 1890. 
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$ $ $ 
Etna, Hartford 10,457,497, 3,680,241| 3,842,776) 3,583,510] 3,274,310 
American Central, St. Louis..| 1,472,082) 240,718} 361,542) 594,380| 573,127 
American, Newark | 2,175,889 1,014,853) 1,068,580) 544,664 
Ben Franklin, Allegheny City) 219 969 28,279) 44,921 36,236 
Buffalo German, Buffalo t 824,303, 889,811) 495,239 
Connecticut, Hartford 5 522,255} 568,905) 1,245,570 
Cooper, Dayton.....-......- 78,663 143,230 
Dayton, Dayton 309 1339} 50,020 
Eagle, New York ge 694,876! j 178,884 
Empire City, New York 3 82,403) | 61,198 
Equitable F. and M., Provid. 611, 75,886) ,145| 298,149 
Exchange, New York | 91.332 13°5| 317,733 
Firemens, Newark 886,485 " 356,827) 
Farragut, New York : 77,015 071; 182,351 
Globe, New York ,03' 89,345 80,675 go,069 
Grand Rapids, Grand Rapids. " 36, 360 50,576} 140.838 
Hartford, Hartford 576, 2,453,078] 2,612,331| 3,339,187 
Hawkeye, Des Moines ’ 190,966} 183,187) 257,452 
Home, New Orleans ; 33,270 16,667 
Humboldt, Allegheny ; 12,494 16,427} 
Ins. Co. of North Am., Phila.| 8,951.519) 2,239,314] 2,451,961) 
Ins. Co. of State of Pa., Phila} 704,179 53,108 67,038) 
Jefferson, Philadelphia. 364,121; 186621) 196,026 
‘* The Merchants,” Newark. .| 1,600,949 477,097 457.218 | 
Merchants, Providence | 501,693) 82 665} 101,740) 
Meriden, Meriden | 385,543 74,059 82,101) 
Nassau, Brooklyn 466,201; 190.915) 219 555) 
National, Cincinnati 184,960 51,597 46,321) , 55,009 
North River, New York | 501,859 42,424 45.136) : 165.451 
Orient, Hartford | I 939,223) 161,799} 182,538) 1,101,372) 986,307 
Pennsylvania, Philadelphia.. | 3,485,310 1,392,004] 1,440,308 1,351,983, 1,148,161 
Phoenix, Hartford 5,624,815) 1,301,235) 1,517,080, 2,879,121| 2,625,327 
Pittsburgh, Pittsburgh 284,395; 164,132) 168,476, 32,445 26,482 
Potomac, Baltimore 164,437) 50,054 50,387, 21,703 24,384 
Reliance, Philadelphia....... | 849,514) 279,673] 244,019 216,092) 182,185 
Security, New Haven | 722,443 71,105 83,323 640,917; 579,631 
Teutonia F. and M., Dayton.| 415,087, 243,091) 248,536 87,157 741334 
Teutonia, Philadelphia 267,445 27,353 27,821 33,538 25,552 
United Firemens, Phila 1,167,591 78,622) 113,656, 288,839) 234,189 
United States, New York....| 651,010) 248,139) 250,179 225.320) 216,051 
Williamsburgh ag Brookl'n 1,450,855, 646,016) 680,462 594,865! 550 478 
Westchester, New York 1,640,089 406,458 460,662 1,013,836) 896,648 
| | 
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The American Casualty Insurance and Security Company in 
Connecticut. 


COMMISSIONER FYLER of Connecticut having refused to admit the above- 
named company to do business in that State, its attorneys applied for a writ 
of mandamus to compel him to do so. A motion to quash the application was 
made in behalf of the Commissioner. In making the application for man- 
damus, the company presented the letter of Commissioner Fyler refusing it a 
certificate to do business, wherein, as was claimed, he admitted that they had 
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complied with the laws of both Maryland and Connecticut, and refused only 
on the ground that the company’s power was so broad as to conflict with the 
policy of the insurance department, implying, as it were, that there was a 
possibility of injury to Connecticut policyholders through a conflict of the 
company’s power with the laws of other States. 

As will be seen from the text of the decision, which we give in full, Judge 
Fenn grants the motion to quash the application, on the ground that the in- 
formation as to Commissioner Fyler’s admitting the company’s compliance 
with the laws is not sufficiently definite; that if the company can show that 
the Commissioner has admitted that the laws have been complied with, the 
mandamus will issue, since the Commissioner’s power, after deciding upon 
the question of whether or not the statute has been obeyed, is purely min- 


sterial. 
One peculiar thing about the decision is that the counsel for both sides 


seem entirely satisfied with the outcome. 
The decision is as follows : 


American Casualty Insurance and Security Company vs. Orsamus R., Fyler, 
Insurance Commissioner; W. F. Henney, Arthur L. Shipman, Edward D. 
Robbins. 

Motion to quash, etc. 

Upon consideration of the questions presented by said motion, I ain of 
opinion that the Commissioner's duties to determine whether an applicant for 
a certificate has complied in all respects with the statutory requirements pre- 
scribed by this State, and the laws relating to the premises, involving as it 
does, not only the direct application of statutory provisions, but the question 
of their applicability, as far as the nature of the business may admit—that is, 
how far they are applicable to kinds of business not directly and specifically 
provided for—are, and must be, not ministerial only, but that they require the 
exercise of official judgment, and resting in his sound discretion ir the exercise 
of a duty confided by law; and that this court cannct by mandamus either 
control the exercise of that discretion, or determine upon the decision which 
shall be finally given. But I am further of opinion that when the Commis- 
sioner does in fact decide, or is satisfied that all the statutory requirements and 
laws of this State have been complied with, the limits of all discretion and 
judicial action have been passed, for I do not think the Commissioner is vested 
with other and further discretionary powers, as, for instance, to determine 
upon the policy of the State in reference to the admission of such companies. 
I am, indeed, further of opinion that comity permits a corporation, duly or- 
ganized under the laws of a sister State, to transact its legitimate business, 
that is, such business as is authorized by its charter within the limits of this 
State, unless such business is expressly, or by necessary implication, prohibited 
or restricted by our legislative enactment, or by our public policy affirmatively 
declared by legislative or judicial authority; and however wise it might have 
been to have declared such policy, enacted such laws, or vested other and ad- 
ditional discretion in the Commissioner, which would have warranted a re- 
fusal, cn his part, notwithstanding the compliance with statutory requirements 
and laws, I am unable to discover it in our jurisprudence. It follows, there- 
fore, tha, if the Commissioner has decided, or is satisfied, that all the statutory 
requirements and laws have been complied with, his remaining duties are 
purely ministerial, and his action can be controlled by mandamus. 

Such being, in my opinion, the principles applicable, I am nevertheless em- 
barrassed in reaching a decision, by what seems to me to be a want of precise- 
ness inthe pleadings which have enabled the parties to argue the questions 
from different standpoints, reaching, naturally enough, opposite, even if 
equally logical, conclusions. 

The fourth ground of the defendants’ motion to quash, is that ‘* It does not 
appear that the defendant has not proceeded lawfully by deciding that the 
plaintiff has not complied with all the laws of this State.” On the other hand, 
the plaintiff having alleged such compliance, contends that the defendant, by 
a motion in the nature of a demurrer, admits such allegation ; and further 
claims that the Commissioner’s letter of November 14, 1890, made by refer- 
erence as an exhibit part of par. 4, demonstrates that the refusal was not on 
the ground of any non-compliance on the part of the plaintiff, and that the 
defendant did not decide that the plaintiff ‘‘has not complied with all the 
laws of this State.” Now, I am of opinion that a demurrer, or a motion to 
quash, in no sense admits allegations, except in the restricted meaning ; that 
it does not deny, but questions or tests what their legal sufficiency is, or would 
be, if true. If, in fact, the Commissioner’s discretion to determine whether 
the laws of the State have been complied with cannot be regulated, controlled 
or reviewed by mandamus, it would seem to follow that the Commissioner would 
not be required to make sucli return to the plainiiff’s allegations of such com- 
pliance, as would directly put in issue, and lead to the trial, in this court, of 
the very question which the Commissioner has sole jurisdiction, and the Su- 
perior Court has, therefore, no jurisdiction, to try. Such aresult would seem 
strange. But would it not follow, if it held that the defendant could not test 
the legal sufficiency of the allegation, without such test being an admission 
which would oust the very jurisdiction which it was his object to maintain. 
As to the letter: I think such weight as it has is evidential, and the issue to 
be tried is not adapted to the introduction of evidence. If par. 4, including 
the letter, is relied on as an allegation of the ground of the Commissioner’s re- 
fusal, it is certainly very indirect and highly argumentative. If the plaintiff’s 
application had contained ‘a direct, concise averment that the Commissioner 
found or was satisfied that the plaintiff had complied with all the statutory re- 
quirements and laws of this State relating to the premises, but refused a certi- 
ficate, the issue which would have arisen, whether of law or fact, must in my 
opinion have been certain and determinate, and the difficulty in reaching a 
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result, which I have endeavored to indicate, would not have been experienced. 

Inasmuch as this is what the plaintiff claims the fact to be, and such claim 
formed the basis upon which the plaintiff's argument was made, and as when the 
variant standpoints of the plaintiff and defendant became manifest on the hear- 
ing, the plaintiff's counsel stated that they desired opportunity to amend, if in 
the opinion of the court such amendment became material, I have concluded to 
state my views, and to grant leave to the plaintiff, within a reasonable time, if 
desired, to file such amendment as the plaintiff may deem necessary; otherwise 
the motion of the defendant will be sustained. 





In a New Light. 


THAT meanest of mean old sneers at life insurance, that it is providing money 
for one’s widow to enrich another man with, got a superb counter not long 
since from a man one of our specials was trying to insure. That was the best 
part of it : the solicited saw the truth without help from the solicitor, and his 
own heart argued with him as no outsider could have done or would have been 
listened to in doing. He was a workman with a wife and two small children. 
The agent had labored with him to no apparent result, and was urging the 
destitute condition in which his wife would be left in case of his death, when 
a companion standing by broke in—‘‘ Yes, and then she'll marry somebody 
else, and they'll have a good time on the money you've pinched yourself to 
put by.” *‘ That settles it. I hadn’t thought of that.” said the listener to the 
agent, and the latter began to put up his blanks in despair. Give me an ap- 
plication for $2000 and I'll fill it out now,” he went on, and the gratified and 
surprised agent lost no time in doing so. ‘* Now,” said the applicant, turning 
to his adviser, ‘‘if I die, my wife won't have to marry such a fool as you 
to get bread and butter for herself and the children. She married me because 
she liked me and wanted to; and if she ever marries again, I want it to be 
for the same reason, and not because she has to or starve. I know her. I 
know if she is left without a cent, and any decent man offers to support the 
children, she'll marry him for their sakes ; and I know that if she has money 
enough to give them a fair show without it, she'll do what an» woman will do 
if she can—stay single unless she gets an offer from somebody she wants to 
marry for her own sake. I can’t keep her from marrying a first-rate man if 1 
leave her a widow, and I wouldn't if I could; I can keep her from marrying 
a good-for-nothing cur for a home, and I’m going to.”— 7ravelers Record. 





COMPANIES AND AGENTS. 


The German-American Insurance Company. 


THE German-American is recognized as one of the most active and enterpris- 
ing companies in the field of fire underwriting. It has a capital stock of 
$1,000,000, and its total assets, according to the statement just published for 
1891, amount to $5,548,475. Its net sur, lus amounts now to $2,293,436. 
The s'atement shows an increase in assets, in surplus, in reinsurance reserve, 
and, in fact, in every material point in which policyholders can be interested. 
Notwithstanding the heavy depreciation in the market value of stocks and 
bonds which must necessarily be felt by a company having upwards of 
$5,500,000 to invest, the company shows a considerable gain in the volume of 
its assets after allowing for depreciations in its holdings of stocks and bonds, 
The German-Awerican did a largely increased business in 18g0, paid all its 
losses with promptness and made its usual dividends to its stockholders of 
$200,000. 

E. Oelbermann, who is largely identified with commercial interests in this 
city, is president of the company. Mr. Oelbermann makes his residence 
abroad, being one of the large propertyowners in Cologne, where he has been 
erecting a great number of elegant new buildings during the past few years in 
the modernized portion of that city. This throws the management of the 
company into the hands of John W. Murray, first vice-president ; James A. 
Silvey, second vice-president, and George T. Patterson, third vice-president. 
While these gentlemen are young men, they have had a large experience in 
fire underwriting, and are counted among the brightest and most progressive 
men in the business, full of snap and energy, popular with their agents, and, 
in fact, with all who have business transactions with them. The company 
does business in nearly every State in the Union, and its field force comprises 
active and experienced men in their line. Eugene Carey, manager of the 
Western department at Chicago, does a very large business for the company, 
and is ably assisted in the management of his department by Rogers Porter, 
assistant secretary. James A. Thomas of Nashville, Tenn., is general agent 
for the Southern States, whence a very large volume of business is derived. 
P. E. Rasor of the home office has charge of the agency department. 
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Security Insurance Company of New Haven. 

One of the older Connecticut companies which has been growing into promi- 
nence in the agency business during recent years is the Security of New 
Haven. This company was incorporated in 1841, and thus reaches its semi- 
centennial during the present year. This natural point of observation and 
forecast shows it to be possessed of assets amounting to $722,443; reinsurance 
reserve, $328,866, and a net cash surplus of $83,323. It increased its busi- 
ness largely in 1890, its premium receipts amounting to over $600,000, a gain 
of neatly $200,000 during the year. The company does business in forty 
States of the Union, and the following named gentlemen are in charge of its 
general agencies: Uriah B. Wilson, general agent, San Francisco; Charles 
F. Wilson, manager of the Mountain Department, Denver, Col.; Charles E. 
Sheldon, general agent of the Western Department, Rockwood, Ill.; J. H. 
Norton, general agent Southeastern Department, Jackson, Fla.; Parks & 
Shumard, general agents, Dallas, Tex.; Adams & Boyle, general agents, Lit- 
tle Rock, Ark.; Thompson Derr & Brother, general agents, Wilkesbarre, 
Pennsylvania. 

The president of the Security is Charles S. Leete, the secretary and mana- 
ger is H. Mason, and the assistant secretary is H. C. Fuller. These gentle- 
men have had a long experience in the business of fire underwriting, and are 
regarded as gentlemen of ability. The handsome home office building occu- 
pied by the company at New Haven was erected only a few years since, but 
is already found insufficient to meet the needs of its growing business. It is 
therefore to be enlarged and improved at an early date to provide greater ac- 
commodations for the office force. The Security enters upon its sixth decade 
meriting the confidence the public has so freely and justly bestowed in the 
past upon Connecticut companies. 





The Broadway Fire Insurance Company. 

DurInG recent years the Broadway *Fire Insurance Company, organized in 
1849, has extended its business considerably and grown in greater importance 
as a competitor in the agency field. Consequently it has grown in greater 
favor with the agents. The company now has agencies established in some 
ten States and will enter other States during the present year. During the 
year just passed the Broadway, under the able management of President E. 
B. Magnus and Secretary Isaac Collord, met with very favorable results. The 
assets increased from $458,813 to $478,043, and the net surplus from $213,603 
to $214,956. The growth in assets and surplus was obtained after marking 
off $go00 for depreciation in securities, which was an inevitable result of the 
late serious depression in financial circles. The premium income in 1890 
aggregated $103,498, which shows a growth of eighty per cent over the 
premiums of 1889, and the losses of the company in 1890 amounted to only 
$35,267, being a decrease of about three per cent, as compared with the losses 
ot the previous year. ‘The Broadway has certainly been remarkably fortunate 
in its low loss ratio in recent years, that for 1890 being but thirty-four, or 
scarcely more than one-half the average ratio of all the companies, The ex- 
pense account also shows material decrease, as compared with 1889, although 
meanwhile the company has been expending additional money for planting 
new agencies. Altogether the new statement of the Broadway is. highly 
creditable to the management and satisfactory to the stockholders and _ policy- 
holders, 





Metropolitan Plate Glass Insurance Company. 


THE Metropolitan Plate Glass Insurance Company comes to the front 
promptly with its annual statement, showing an increase in business for 18go0 
and a marked improvement in its financial condition. The company has a 
capital of $100,000, and its total assets amount to $350,085, a gain of about 
$35,000 over last year. Its net surplus is $120,500. The liabilities of the 
company consist of $112,959, reinsurance reserve, and other liabilities, 
$16,625. It will thus be seen that the company maintains its reinsurance re- 
serve up to the highest standard. Its assets are carefully invested in stocks 
and bonds, nearly $250,000 of the aggregate being in United States bonds. 
Henry Harteau, president of the company, is thoroughly informed as to all 
the details of the plate glass business, and his management for years past has 
been characterized by energy, enterprise and ability. Eugene H. Wilson, 
secretary, his able assistant, is also thoroughly informed as regards the busi- 
ness. In his annual address to the stockholders of the company at their recent 
meeting President Harteau had the following to say relative to the agents em- 
ployed in the insurance business : 


With the agents, brokers and others of this city and Brooklyn our rela- 
tions are pleasant and amicable. They seem all to appreciate the system 
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adopted by us to aid and protect them in the prosecution of their legitimate 
business of insurance. There does not seem to be much improvement, in my 
judgment, as to the plan adopted by the insurance fraternity in effecting risks 
in procuring insurance. It does appear to me at times that the representa- 
tives of the respective companies were running the business instead of the 
officers. I have ever held that if the managers would come together not only 
to adopt, but to strongly adhere to such plans as will simplify the work that 
naturally passes in the hands of agents and brokers, they would find their 
duties less irksome and at the same time produce results that would add 
strength to their companies and to return to their stockholders a fair equiva- 
lent for their investments. I strongly hold that the time has come that some- 
thing of the kind should be seriously considered by the presidents or officers 
of the respective companies to prevent, as it does appear, the liquidation of 
some of the old and most honored insurance companies in this State. 





The Westchester Fire Insurance Company. 

Tuis old and well-known company, established in 1837, presents its fifty-fourth 
annual statement, showing the business of 1890. The company has a paid- 
up capital of $300,000 and total assets amounting to $1,640,089, with net 
surplus over capital and all other liabilities of $460,662. This gave an increase 
in assets of $118,382 over the figures of the previous year and $54,205 in sur- 
plus. The total income of the company for 1890 was $1,013,836, exceeding 
its expenditures by $117,189. The company is a popular one with agents, 
especially in the East, and its business is increasing year by year. In 1885 
its total income was $783,345, as against $1,013,836 in 1890. George R. 
Crawford is president of the company; Samuel M. Purdy, vice-president ; 
John Q. Underhill, secretary. These gentlemen are all well known, experi- 
enced underwriters, possessed of progressive ideas and a determination to 
keep their company well to the front in the competition in the underwriting 
field. 





The Seneca County Mutual Insurance Company of Tiffir, O. 


THE above-named company is pretty well known among insurance men. 
Notwithstanding the faet that it does not report to the insurance department 
of Ohio, in consequence of its having a special chatrer granted to it before 
the insurance department was created, it makes its reports to the public at 
frequent intervals. Indeed, it has expressed a willingness to report to the 
department, provided such action would not be regarded as waiving features 
of its special charter. Its statement for last year, issued January 1, shows 
that it has cash assets amounting to $23,833 and deposit notes and other securi- 
ties amounting to $319,594, making total assets $343,427. It reports no 
losses unpaid, and its total liabilities are $13,761, leaving its net assets, in- 
clusive of deposit notes, $329,666. The company is highly esteemed in its 
immediate vicinity, and obtains the majority of its business in the places 
where it is best known. J. P. Childs is secretary and manager. 





The Pheenix Insurance Company of Hartford. 


THE preliminary statement of this strong, well-known company indicates that 
its business for 1890 was prosperous in all respects. The company hasa cash 
capital of $2,000,000, and at the close of the year its cash assets amounted to 
$5,624,815, being a gain of some $300,000 over the amount it held at the be- 
ginning of the year. Its net surplus amounts to $1,517,079, an increase of 
about $200,000, The total amount of losses paid by the Phoenix since its 
organization in 1864 amounts to upwards of $27,000,000. This is an indica- 
tion of the most substantial nature that the company abundantly fills the 
mission it has undertaken of providing indemnity for fire losses. Its millions 
of assets are invested in the very best interest-paying securities, the returns 
upon which amount to between $200,000 and $300,000 a year. 

The Pheenix is one of the best known of the fire insurance companies for 
the reason that its business extends to all parts of the country, while its repu- 
tation for fair dealing with its policyholders and prompt settlement of its 
losses has made it a favorite with propertyowners and agents. Very little 
soliciting is required to induce propertyowners to insure in the Phoenix ; on 
the contrary, they are more apt to be the applicants for policies than the 
solicited. 

The field force of the Phoenix is under the supervision of department mana- 
gers, of which there are four as follows: H. M. Magill, general agent of the 
Western department, with headquarters at Cincinnati ; Theodore F. Spear, 
assistant general agent of the Western department, associated with Mr. 
Magill in its management ; A. E. Magill, general agent in charge of the Pa- 
cific department, with headquarters at San Francisco ; Gerald E. Hart, gen- 
eral manager of the Canadian department, with headquarter at Montreal, and 
J. R. MacCay, manager of the Metropolitan district, with headquarters at 166 
Broadway. These gentlemen have been long connected with the Phoenix and 
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are recognized as underwriters of very great ability,’and it is through them 
that the company derives the greater portion of its large volume of business. 
The Cincinnati department is naturally the most prolific in its yield 
of business and is consequently regarded as the most important of its agencies. 
The company owns a building wherein are the extensive offices of Mr. Magill, 
and every facility is there provided for the transaction of their increasing busi- 
ness. The Western department presents a busy appearance at all times and 
the order and system prevailing bear “testimony to the excellent executive 
ability of Mr. Magill. 

The career of the Phcenix has been a progressive one, its growth of assets 
and surplus being steady ond continuous year WY year. It has never deviated 
from its conservative methods of management nor sought to obtain fictitious 
prominence by spasmodic efforts to obtain a large increase of its business in 
any particular year, but has preferred to make its progress regularly, steadily 
and by approved methods. The officers of the company are H. Kellogg, 
president; D. W. C. Skilton, vice-president; J. R. Mitchell; second vice- 
president; George H, Burdick, secretary, and Charles E. Galacar, assistant sec- 
retary. These gentlemen have had long experience in the business of fire 
underwriting, and have been identified with the Phoenix so many years that 
they may be almost regarded as the company itself. As they are responsible 
for its methods and practices, so to them belongs the credit of the uniform 
success that attends its business transactions from year to year. The detailed 
annual statement of the company is always looked for with interest by under- 
writers, who regard it very much in the light of an educational document, for 
certainly a careful study of it cannot fail to be instructive to whoever perusesit. 





The Millers and Manufacturers Mutual of Minneapolis. 

At the time of the recent failure of the Minneapolis Mutual, our correspond- 
ent in that city gave us full particulars of that failure and, at the same time, 
commenting upon the numerous failures of mutuals that had occurred through- 
out the West, said there was some curiosity to know if the Millers Mutual 
would pull through satisfactorily, adding that the character of the men who 
constituted its board of directors was such that they would undoubtedly see 
it through. His prediction in this respect has been verified, for the company 
presents a creditable showing for its business of last year and its present 
standing. Indeed, our correspondent’s personal reference to this company was 
justified by facts. Its statement, of which we have received a copy, shows it to be 
posses-ed of cash assets amounting to $87,529; contingent funds, notes and 
other securities bring the total assets up to $385,682. —_Its total liabilities are 
$91,526, leaving a surplus above all liabilities of $294,156. The company 
has paid in losses since its organization $488,818. It returned in dividends 
last year $11,425, and its total cash dividends since organization have amounted 
to $64,751. The business of this company lies mostly with the large manu- 
facturers of Minnesota, and its list of directors includes the names of some of 
the most extensive manufacturers of that State, who are also reckoned among 
its wealthiest citizens. These gentlemen take great pride in their company, 
and whatever may befall other mutuals of the West, it can be taken for 
granted that the policyholders of the Millers and Manufacturers will be fairly 
and honestly taken care of 





MERE MENTION. 





—A life underwriters association is talked of in Kentucky. 
—John F. Gunther, special agent of the German of Freeport, died recently. 


—The United States Capitol Life issues a neat cut of the capitol at Wash- 
ington. 

—Grant B. Taylor has been appointed temporary receiver of the Manhattan 
Mutual of Goshen. 

—Geo. C. Newell has been admitted to partnership in the firm of Stark- 
weather & Shepley. 

—The Western Millers Mutual of Minneapolis, which began business 
November 1, 1890, reports premium notes in force January 1, 1891, $40,725 ; 
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in office, to be written this month, $2600; cash premiums received, $4473 ; 
total, $47,798. 

—Rumor says that the North Pacific of Tacoma will enter the lists for 
business in the East. 

—Fire losses at Kansas City, Mo., in 1890 amounted to $159,053, involv- 
ing $2,377,511 of insurance. 

—A boy named George Booth has confessed to setting fire to the grain ele- 
vator at Sandusky, O., last month. 

—A. F, James, a member of the late firm of Munn & James at Milwaukee, 
succeeds to the business of that firm. 

—The New York Plate Glass Company has decided to start with a surplus 
of $50,000, instead of $25,000, as heretofore announced. 

—The Boylston of Boston has entered the District of Columbia and 
appointed R. W. Walker & Co. their Washington agents. 

—lIt is reported that the State Investment of San Francisco will enter Mas- 
sachusetts and will be represented by Patridge & Macullar. 

—Recent admissions are: Eagle, New York, to Iowa; Alliance, New 
York, to Michigan ; National Life, Montpelier to Michigan. 

—Lewis E. Pfeifer, formerly vice-president of the American Life, has 
found the necessary $12 500 bail, and has been released from prison. 

—The United Reinsurance has begun business in Canada. Canadian risks 
will be passed upon at Montreal and reported to the New York office. 

—A unique calendar is that of the Michigan Mutual Life Insurance Com- 
pany, which represents a fac-simile of a policy issued by that company. 

—Baltimore firemen will be insured against accident by the American Cas- 
ualty Insurance and Security, which made the lowest bid in the competition, 

—Tke Mutual Life reports the receipt of an application from a Mississippi 
gentleman, whose height is eight feet nine inches. The application was 
** turned down,” 

—Starkweather & Shepley of Providence, R. I., have a beautiful engrav 
ing of the Cushing, the first torpedo boat built for the United States navy, on 
their 1891 calendar, 

—A prominent New York broker, who deals with non-admitted companies, 
has posted a notice in his office to the effect that policies of mutual insurance 
companies cannot be obtained there, 

—Edwin Mansfield has been made receiver of the Buckeye Mutual of 
Shelby. Its liabilities are about $20,000, and its assets about $395,000 of 
contingent liability and premium notes. 

—A. C. Adams will not accept the presidency of the New England Insur- 
ance Exchange, nor M. R. Emerson the vice-presidency, because their com- 
panies are disinclined to have them serve. 

—S. H. Kellogg & Co. succeed Kellogg Bros., insarance and investment 
agents at Rutland, Vt. The change in the personnel occurred some time ago, 
but the change in firm name is of recent date. 

—Frederick Grinnell will not deliver to-morrow the anticipated lecture on 
sprinklers, owing to his illness. This was one of the course of lectures under 
the auspices of the Insurance Library Association of Boston. 

—Commissioner Merrill of Massachusetts is awaiting the annual statements 
of the Caledonian and the American Casualty Insurance and Security before 
giving further consideration to their applications for admission, 

—Policyholders of the American Employers Liability have received a rebate 
of twenty per cent on policies expired in 1890. Under their plan policy- 
holders receive seventy-five per cent net profits after six per cent has been 
earned on capital stock. 

—The Wheeling (W. Va.) board has voted to suspend rules and rates from 
February 1, until the Phoenix of Hartford joins that organization. This action 
is taken because the Phoenix had a double-header in that city, The Phoenix 
will maintain tariff rates. 

—Apropos of the anti-compact legislation which is pending in Georgia, 
The Insurance Herald states that the average rate of insurance in that State 
for ten years has been 1.13, while in six other adjacent States the lowest 
average rate was 1.21, and the highest 1.77. 

—J. E. Hyneman, who has nine prominent companies in his agency at 
Philadelphia, has admitted Morley Underhill to an interest in his business. 
Mr. Underhill takes with him a good patronage, which will doubtless be con- 
tinued and increased under the new arrangement. 

—The Mechanics and Traders of New Orleans has made the following 
agency appointments ; Wester & Mouning, Chattanooga, Tenn.; W. T, San- 
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ford, Alexandria, La.; Newman, Boyd & Cruse, Huntsville, Ala; M. B. 
Little, Glens Falls, N. Y.; J. L. Parker, Franklin, Tenn. 

—It is the Buckeye Mutual Fire Insurance Company of Shelby and not 
the Buckeye State Mutual Fire Association of Lancaster which has recently 
failed. The latter company has assets of $115,549, as shown by its state- 
ment just issued, which amount includes $100,039 premium notes. 

—The Life Underwriters Association of St. Louis is the latest comer, Its 
officers are: T. D. Kimball, president; E. Wilkerson, first vice-president; FE. 
P. Roberts, second vice-president; Henry H. Kohn, secretary; M. W. Leet, 
treasurer; executive committee, Frank Block, Edwin Fowler, Joseph E. 
Baker, A. B.“‘Denton and Benjamin May. 

—Joseph W. Balch, president of the Boylston of Boston, died last Sunday, 
aged seventy-two years. 
and of the Washington National Bank, president of the Boston Board of 
Marine Underwriters and of the Boston and Providence Railroad, and vice- 
president of the Provident Institution for Savings. 


He was also a director of the John Hancock Life 


—The Wisconsin Mutual and the Milwaukee Mutual have been placed in 
the hands of S. H. Seamans, as receiver. They have brought suit against ex- 
Commissioner Cheek and The Milwaukee Sentinel, for $25,000 damages each 
for alleged libel. Liabilities of the Wisconsin are placed at $13,009, and of 
the Milwaukee at $9000 ; assets consist chiefly of premium notes. 


—An erroneous statement has been circulated to the effect that Wm. E. 
Magill has been appointed to succeed Henry S, Raymond, Commissioner of 
Insurance for Michigan. Mr. Raymond's term of office does not expire until 
July 1, and his successor has not yet been determined upon. In the best in- 
terests of the people of that State it isto be hoped that Mr. Raymond will 
be reappointed, for he has been an able and efficient officer. 


—Dividends,—Home, Baltimore, 5 per cent; German-American, Balti- 
more, 3 per cent; German, Baltimore, 5 per cent; Bluff City, Memphis, 4 
per cent. New York companies : Globe, 4 per cent ; Citizens, 344 per cent ; 
Rutgers, § per cent ; Hamilton, 3 per cent ; Park, 2 per cent ; United States, 
5 per cent ; ‘‘ The Merchants,” Newark, 5 per cent; Newark, Io per cent ; 
Home, New Orleans, 4 per cent ; Phoenix, Memphis, 4 per cent. 


—Insurance men will learn with regret of the affliction of Colonel E. J. 
Ingersoll, president of the Hawkeye Insurance Company of Des Moines, who 
received a severe stroke of paralysis last June, and has been under treatment 
in New York city since that time. Colonel Ingersoll organized the Hawkeye 
twenty-six years ago aud has been president through its entire history, which 
covers an unbroken period of success. Colonel Ingersoll is improving under 
treatment, and it is hoped that he may ultimately recover. 


—The Life Indemnity and Investment Company of Sioux City, Ta., has 
made a good record for 1890. Its risks written during 1899 amounted 
to over $1,100,000 against about $350,000 in 1889. Of this sum $270,000 
was written during December. Owing to the removal of the company’s office 
during the year, and the time lost in making necessary changes in literature, 
etc., the showing does not equal the expectations of the officers, although it is 
a great improvement over that of the previous year. A substantial gain in 
assets is another result of the year’s work. The mark set for r8gt by C, E. 
Mabie, the secretary, is $2,500,000, and it will be reached if the year 1890 is 
a criterion. 

—The Bankers All.ance Association of Des Moines, Ia., isa progressive 
association doing a life assurance business upon the assessment plan, It has 
been in business since July, 1879, and its record is one of continued growth. 
A statement of its condition for January 1, 1891, shows that it has assets 
amounting to $726,244, with a surplus of $144,944; its guarantee fund 
amounts to $539,268 ; its benefit fund to nearly $16,000, and its contingency 
fund to over $26,000. Its plan of assurance, devised by its president, Edward 
A. Temple, has been favorably recommended by numerous experts in life as- 
surance and by commissioners who have investigated the affairs of the com- 
pany at different times. 


—Elections.—The Dwelling House of Poston re-elected its former officers 
and directors. Officers of the Chicago Board of Fire Underwriters were re- 
elected. Directors of the National Life of Montpelier, whose terms expired, 
were re-elected ; Levi K. Fuller was elected to succeed Frederick Billings, 
deceased. The Guarantee and Accident Lloyds of New York re-elected its 
advisory board and its president. Directors of the Germania of New York 


were re-elected. China Mutual directors for 1891 are as follows ; Edward M. 
Brewer, John F. Brooks, T. Quincy Browne, Andrew Cutting, John S. 
Emery, Henry F. Greenleaf, Joseph A. Iasigi, Albert Lewis, Charles 
Henry Sears, 


H. Perkins, Charles F. Perry, Edmund A, Poole, J. 
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I. Goodwin Whitney, Charles F. Wyman; president, Edmund A. 
Poole ; secretary and treasurer, William H. Lord. The Home of New 
Orleans elected the following named directors for 1891: J. B. Woods, Jos. 
Bayle, John Barkley, John J. Barr, Andrew Stewart, Charles Chaffe, J. B. 
Levert, E. Borland, P. R. Rice, W. T. Hardie, Thos. Sefton, W. B. 
Bloomfield. The Girard of Philadelphia re-elected its directors. 


—A San Francisco paper in a recent issue stated that the Attorney-General 
of New York was about to take proceedings to wind up the Mercantile 
Mutual Accident Society of New York, and this statement, which is entirely 
without foundation, has been quoted by other journals. One must always go 
away from home to learn the news of the home neighborhood, especially the 
news which isn't true. As a matter of fact the Mercantile has no conflicts 
pending, either with State authorities or anyone else, and the Attorney-Gen- 
eral is not endeavoring to wind it up. On the contrary, the Mercantile is in 
a healthy, prosperous condition, as will be shown when its annual statement 
for 1890, now nearly ready, is made public. 


—The Bankers and Merchants Alliance of New York, whose officers for 
several months have been endeavoring to organize an old line company for 
the purpose of taking over the risks of the present organization which has op- 
erated on the assessment plan, has decided to transfer its outstanding risks to 
the Commercial Alliance Life Insurance Company of New York. A meeting 
of the members of the association will be held January 14 to ratify the action 
of the board of trustees authorizing the transfer of risks. There is little 
doubt that the transaction will be approved of and the transfer of members to 
the Commercial Alliance duly effected. This will add about 600 members 
and $2,500,000 insurance to the outstanding business of the Commercial Al- 
liance. 


—The thirty-eighth annual statement of the Williamsburgh City shows that 
vompany to have made material gains during the past year. With a capital 
of $250,000 its assets now amount to $1,450,812, a gain of $57,501 over the 
business of 1890. Its surplus is now $680,462, showing a gain of $44,447 over 
the previous year. The book value of the stock of the Williamsburgh City is 
now 372.18 per cent. It declared its sixty-ninth semi-annual dividend of ten 
per cent at the beginning of the year, which is payable on demand. The Wil- 
liamsburgh City is one of the best known companies in the fire insurance 
business, its late president, Edmund Driggs, having been a representative fire 
underwriter for many years, and prominent in its organization. Upon his 
death his son, Marshall D. Driggs, became president, and has pushed the 
company forward upon substantially the lines laid down by his father. As a 
consequence the company has increased its volume of business and its profits 
accordingly. Fred H. Way is secretary of the company and Jesse Watson 
the general agent. Both these gentlemen are experienced fire underwriters. 
The company employs a large agency force scattered through pretty much the 
entire country, and agents tind it a popular and profitable company to 
write for. 

—On January 6 the annual meeting of the Bloomington Mutual Life Bene- 
fit Association was held at the Grand Pacific Hotel, Chicago. After reading 
the various reports it was decided to change the name of the association, and 
hereafter it will be known as the Chicago Mutual Life Benefit Association, 
the only change being the substitution of the word Chicago for Bloomington. 
The old officers were re-elected as follows: J. R. Mason, president and gen- 
eral manager; R. Dom, vice-president; C. E. Latham, secretary; G. B. 
Shaw of the American Trust and Savings Bank, treasurer; H. T. Jones, M. 
D., medical director. The directorate is composed of the following well- 
known gentlemen: S. A. Maxwell, E. C. F. Kock, Judge M. R. M. Wal- 
lace, J. R. Mason, R. Dom. Asa mark of their appreciation of President 
Mason's efficient services during the past years, the members presented him 
with a handsome circlet of gold, inclosing the monogram of the association, . 
all beautifully studded with diamonds, The association moved from Bloom- 
ington, IIl., to Chicago in June, 1890. President Mason has been connected 
with insurance interests for the past twenty-six years, during eighteen of which 
he was Illinois State agent of the Phoenix Fire of Hartford, which position he 
resigned to take the management of the Bloomington Life. 


—Considerable prominence has been given to a paragraph of the effect that 
the National Life Association of Hartford had been erdered by the Superin- 
tendent of Insurance to cease doing an endowment business in the State of 
New York. The fact is that the Superintendent has refused to renew the 
licenses of any of the assessment assurance companies that were doing an endow- 
ment business, and this included not only the National Life, but such other 
well-known companies as the Fidelity of Philadelphia, the Connecticut Indem- 
nity of Waterbury and al] those that were writing endowment assurance or 
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issuing endowment bonds. The Attorney-General holds that, under the laws 
of the State, companies organized or authorized to do a life assurance business 
on the assessment plan are not entitled to do an endowment business. The pro- 
hibitory order was general in its application, and the naming of the National 
Life especially in this connection was invidious. The National Life has with- 
drawn its endowment policy from this State, complying with all the require- 
ments of the Superintendent, and will continue to issue its life policies as 
heretofore. The managers of the company report that they did an excellent 
business in 1890, and that their annual statement will show the association to 
be in excellent condition, 

—The death of Benjamin Coles Townsend, for many years connected with 
the Continental Fire Insurance Company, occurred at Bay Ridge, L. I., on 
Tuesday, of heart failure. Mr. ‘Townsend was in his seventy-third year, and 
had been a remarkably hale and active man until about three years ago, when 
his health began to fail, and he was obliged to give up business. He was 
born in Augusta, Ga., in 1817, during a winter visit of his parents to that 
city. He was a member of the Townsend family of Oyster Bay, L. I., and 
when quite young entered the dry goods business, and soon after became a 
partner in the firm of Johnson Brothers of Reade street, New York. This 
firm dissolved in 1866, when Mr. Townsend became an officer of the Conti- 
nental Fire Insurance Company. He was an ardent horticulturist, and was 
for many years president of the Horticultural Society of New York and a 
le:ding member of the American Institute. He was a staunch Republican, 
but never an active politician excepting in local affairs. Ile leaves three sons 
and a daughter. The funeral will take place from Christ Church Friday at 
two P. M., and the interment at Greenwood. 


. AUTOMATIC SPRINKLER NOTES. 

—B. Dawley, manager Western department Grinnell Sprinkler Company, 
reports the following contracts closed in his territory this week: Deere & Co, 
and Moline Plow Company, Moline, Ill.; Bell, Conrad & Co., Tilt, Smith & 
Co., and Sprague, Smith & Co., Chicago, Ill.; Pioneer Furniture Company, 
Eau Claire, Wis.; Finzer Tobacco Company, Louisville, Ky. 

—The inspection committee of the St. Louis Board of Fire Underwriters 
reports having made 4992 inspections of 1991 buildings during the year ended 
December 1, 1890. ‘The report goes on to say: ‘‘ Special attention has been 
paid during the past year to automatic sprinkier plants; and the result shows 
that if we are to look for certain operation from them in case of fire, a con- 
stant inspection must be maintained. Since our last report we have adopted 
the plan of sealing the supply valves open, requiring the owner to notify this 
office when the water was turned off, or the seal broken for any purpose. 
During the year the water was found shut off in three systems, in two of which 
allowance had been made by the board.” 

—One Walworth sprinkler recently extinguished a fire at the Merrimac 
Woolen Company’s mill, Dracut, Mass., for w ich no claim was made on the 
insurance companies. The following copy of a letter received by the Wal- 
worth Manufacturing Company is a further evidence of the value of its heads : 
‘*New York January 7, 1891. The Walworth Manufacturing Company, 
Boston, Mass.: Gentlemen: We had a small fire in our factory last Saturday 
Pp. M., which might have proved a larger one but for the prompt action of 
your sprinkler system with which the building is equipped. The fire started 
in packing room, two heads were opened, the alarm sounded, and before the 
department arrived all was darkness and smoke. After the fire we put on 
fresh links on the two heads and let on the pressure again. We feel particularly 
pleased at the efficiency of the sprinklers. Yours very truly, James Hay & 
Co., office James Hay & Co., 145 and 147 Mulberry street, New York city.” 


IMPORTANT FIRES OF THE WEEK. 

—Chicago, Ill., January 12.—Stables of French Amusement Company; loss 
$40,00¢. 

—Princeton, Mo., January 12.—Phillips block and Scott's drug sto e; loss 
$50,000. 

—Mount Vernon, Mo., January 8.—Printing offices and Mount Vernon Bank, 
loss $50,000. 

—Montreal, Que., January 12.—Craig street, owned by R. B. Angus; loss 
$125,000; insured. 

—Bolivar, Tex.—All the business buildings, together with post-office, loss 
$25,000, half insured. 

—Kalamazoo, Mich., January 9.—Factory of Harrow Spring Company, loss 
$40,000, small insurance. 

—Armour, S. D., January 9.— Almost the entire business portion of town, loss 
$60,000, small insurance. 

—Brooklyn, N. Y., January 8.—Ribbon factory of August Moll, 235 to 247 
Lynch street, loss $60,000. 

—Ferguson, Ont , January 6.—John Black's elevator and barn, with contents, 
loss $25,000, partly insured. 

—Bergen Point, N. J., January 6.—Eight frame buildings, owned by Stephen 
Folsom, loss $30,000, insured. 

—Crofts, S. C., January 6.—Mill of Aiken Fibre and Bagging Company, loss 
estimated $30,000, no insurance. 

—Brighton, Ont., January 12.—Kelly house; Nesbitt block; Webb block and 
other property; total loss $40,000. 
_ —Owingsville, Ky., January 6.—Fourteen houses, loss estimated at $50,coo, 
insurance $16,000 as follows: Insurance Company of North America $7000; 
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Springfield $1000; North British and Mercantile $1000; Royal $1500; Home of 
New York $1700; Phoenix, Hartford, $1300; German, Freeport, Ill , $2500. 

—Boston, Mass., January 6.—Brick buildings, owned by F. N. Marsh, 32 and 
34 Hawley street, total loss about $40,000. 

—McComb, O., January 7.—Six business blocks with contents and several 
dwellings, loss estimated $35.000, insurance about $1¢ ,o00. 

—Brooklyn, January 11.—Annex boat No. 1 of Pennsylvania Railroad Com- 
pany, loss Sneen, insured for $20,000 in Liverpool and London and Globe, 

—Cambridgeport, January 12.—Boiler shop, machine shop and main building 
and offices of Robe ts Iron Works Company, loss $35,000, insurance $27,000. 

—-Lynn, Mass., January 6.—66 Ocean street, loss $27,000, insurance $19,000, 
being loss of $15,000 on furniture, insured for $10,000, and $12,000 on house, 
insured for $gooo. 

—New York city, January 9.—Office building, 24 Stone street, running through 
to Pearl street, owner Wm. Morgan, loss estimated at $25,000, covered by insur- 
ance; occupants’ loss $15,000. 

—North Beverly, Mass., January 8.—Barn on S. E. Glines’ estate, horses, lot of 
young stock, large number of farming implements, carriages, sleighs, etc., loss 
$25,000, insured in Glens Falls for $2075. 

—Winchester, Ky., January 6.—Opera House block; losses: Opera House 
Company $16,000;° Mrs. Ford, milliner, $4000; M Simon & Co., dry-goods, 
$9000; McGibney Family Concert Company, wardrobe, $5000. 

—Jamestown, N. Y.—-Allen block, loss $12,000, insurance $10,000. Bell Tele- 
phone Exchange $2500, insured; Clark & Co. , insurance $7000; J. C. 
Meredith $1000, insured; Barton & Barrows $2000, insurance $1200. 

—Brewsters, N. Y., January 8.—Maher's Market and Southeast House, kept by 
Mills Reynolds. H. B. Fowler's clothing store, Chinese laundry and Hutching’s 
barber shop were also destroyed. Loss estimated at $30,000, $10,000 insurance. 


—Lower Oswego Falls, N. Y., January 3.—Insurance on stock in tannery of D. 
J. Hamburger: Live 1 and London and Globe $2500; Royal, Liverpool, $2500; 
Commercial Union $2500; Phoenix, London, $1500; German-American $2509; 
Imperial $2500; Merchants, Providence, $1020; Fire Association, Philadelphia, 
$2500; Springfield $1500; United States $2000; total $21,000. 

—Cambridgeport, Mass. January 12.—Insurance on machine shop of George B. 
Roberts: New Hampshire $1710; Guardian $1995; Commercial Union $2000; 
Liverpool and London and Globe $2625; Northern of London $1750; Connecti- 
cut of Hartford $1750; Pennsylvania ot Philadelphia $1750; Queen of Liverpool 
$1995; Imperial $2000; Royal of Liverpool $2625; London and Lancashire $1750; 
American of Philadelphia as Phoenix of Hartford $1750; Continental of New 
York $1750; total $27,200; loss about $75,000. 

—Cairo, Ill., January 7.—New York store and two frame buildings adjoining, 
on Commercial avenue. New York store loss $40,000, insurance as follows: British 
America $2000; Concordia $3000; Firemans Fund $2000; Milwaukee Mechanics 
$2000; Oakland $1500; Commercial Union $500; Empire $1590; German of Free- 
port $1500; Northern $1500; Queen $5000. New York Dry-Goods Company, 
loss $35,000; insurance: Burlington $15c0o; Commercial Union $2070; Glens Falls 
$2000; Imperial $4500; Williamsburgh City $1500; Citizens $2000; German of 
Freeport $2000; Girard $3000; North British and Mercantile $2000. Col. C. O 
Patier, on buildings, loss $20,000, insurance: Burlington $1000; Commercial 
Union $2500; Milwaukee Mechanics $1500; North British and Mercantile $2500; 
British America $1500; Empire $1500; Northern $2000; Anglo-Nevada $2000. 


—Salem, Mass., January 8.—Naumkeag Clothing Company, 177 to 183 Essex 
street, loss over $25,000. Insurance on stock: Eliot $2000; Providence-Washing- 
ton $2500; Insurance Company of North America $2500; Liverpool and London 
and Globe $3000; American of New York $ ; North American $2000; London 
Assurance $5000; Franklin, Philadelphia, $1000; Boylston $1000; Phoenix, Lon- 
don, $ ; Mercantile, Boston, $2500; Hartford $2500; United States $2500; 
Scottish Union $1500; City of London $1500; Westchester $1500; Dorchester 
Mutual $1500; Girard $3090; North British $1500; Commercial Union $1500; 
Spring Garden $2500; Farragut $2000; Exchan e $2000; Guardian Association 
$2500; Home $5000; Orient $2500; Greenwich $2500; London and Lancaster 
$2500; Royal $2500; Phenix, Brooklyn, $2500; Holyoke $2000; Quincy Mutual 
$1500; l'iremens of Boston $2000. The insurance on fixtures is $2500, a total of 
$79,000. 

—St. Louis, Mo , January 5.—Building occupied by St. Louis Toy Company, 
208 to 212 South Seventh street, building and stock damaged $30,000. Insurance 
on stock: German Mutual $875; Southern, New Orleans, $2500; Buffalo German, 
$1035; Guardian, New York, $1187; State Investment $2100; Mi lers and Manu- 
facturers, Minneapolis, $3000; Farmers, Pennsylvania, $1000; Exchange, New 
York, $1500; Ohio Farmers $1075: Amazon, Cincinnati, $1500; Jefferson Mutual, 
St. Louis, $1020; Northwestern National $1690; Teutonia, New Orleans, $2000; 
Jefterson, New York, $1500; German Pittsburgh, $1187; Commonwealth, 
Decatur, $1550; Rochester German $1500; Mississippi Valley, Illinois, $2150; 
Citizens, Cincinnati, $1500; Reading, Pennsylvania, $1275: Manufacturers and 
Merchants, Illinois, $1500; Western Manufacturers Mutual $3500; total $35,835. 
Insurance on buildings: Home, New York, $1502; Queen, England, $15c0; 
Springfield F. and M. $1500; German-American $1500. Firemens, New Jersey, 

1000; Phenix, Brooklyn, $1500; North British and Mercantile $500; Continental 

1500; London and Lancashire $1000; total $12,5co 


AGENCY APPOINTMENTS. 


—Adolph Loeb & Son, agents for the Orient, at Chicago. 
—James S. Young, agent for the Manchester, at Philadelphia. 
—Wnm. M. Houston, agent for the United States Life, at St. Louis. 
—Lockhart & Flanegin, agents for the Manchester, at Pittsburgh, Pa. 
—B. A. Adams, agent for the National Fire of Hartford, at Covington, Ky. 
—U. F. Moss, special agent for Kentucky for the National Fire of Hartford. 
—S. McGibbons, agent for the Guardian, at Kansas City, Mo., vice Bales & Co. 
‘ oo A. Duy, agent tor accident branch of Fide ity and Casualty, at Phila- 
elphia. 
—]. B. T. Hall, senior special agent for the Delaware Mutual Safety for States 
west of Pennsylvania, headquarters at Chicago.’ 
—John C. Ruse, special agent for the Orient for the Carolinas FJorida, Alabama, 
Georgia and Louisiana, headquarters at Atlanta. 
—D. G. Drake, general agent for the National Life of Montpelier for Kentucky, 
in addition to Southern Ohio, with headquarters at Cincinnati. 
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FIRE INSURANCE STOCKS AND DIVIDENDS. 


New York State Companies, Other State Companies Doing Business in New York. 
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: DECLARED, or Srock. 
NAME OF COMPANY. Pai 4 Stock NAME OF COMPANY. 


Capital DECLARED. 
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Par Value 
of Stock. 
Sale of Stock 
(Per Cent) 
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Date. |Per Ct. r oy . |PerCt.} 


$170.24 | Jan., ’90 #Etma, Hartford oe 000 | 4 $196.06) + ] 
5144.29 |*Jan., ’90 American, Boston-. pom 127.26 
119.07 sa . American, Newark 600,000 |/ 278.10 |*Sept., 
206.04 ; lov. | American, Philadelphia 500,000 | 181 92 |*Oct., 
106.44 American Central, St. Louis---- -- 600,000 |4 160,26 
Armenia, Pittsburgh 250,000} 109.09 
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206.80 |* July, ‘90 
A 544.90 |* Jan., "90 Boatmans F. and M., Pittsburgh-_--- 250,000 98.11 | July, ’86 
200.96 |* Jan., "gt Jan. 7,’ 91 a Boston 557,200 | 118.90 |* July, ’go 
164.67 |*Aug ,’90 Juner8 ’yo California, San Francisco 600,000} 122.91 |t July, ’90 
Citizens, Pittsburgh 500,000 | 104.33 
Commerce 134.02 | Feb ,’89 Citizens, St. Louis 200,000} 199.26 
Commonwealth - 104.08 | Jan, "gt ct. 1,’90 Commercial, San Francisco 200,000} 103 78 
Continental 247-17 |*July, ’g0 9 Concordia, ‘Milwaukee 200,000 | 126,00 
D 331-63 |*Oct., ‘so Dec 10,90 Connecticut, Hartford 1,000,000 |4 156.89 
Denver, Denver 200,000] 116.65 
Empire City A 135.88 ee Jan. 13' 91 Detroit F. and M., Detroit 350,000} 234.15 |*Aug.,’90 
117.11 | Eliot, Boston 200,000} 102.03 |*Oct., ’89 
Kao —— yj h wees Te | in Juner3 | 90} go Equitable F. and M., Providence---- 300,000 |% 131.38 |* July, ’90 
138.51 ug.20 "go 
Fidelity aa Casualty §. .. . 129.00 os Ad Apr. 2,’90 Fire Association, Philadelphia 500,000} 278.95 |* July, ’90 
Fire Ins. Co., County of Philadelphia 400,000 | 139.53 |* July, ’90 

Fire Association y 99.50 | Jan., *89 Apr.23,’90 5 Firemans Fund San Francisco 1,000,000 | 148.44 |tOct , 
German-American - I 325.22 |*Jan., "or Dec. 22’90 Firemens, Baltimore 378,000 | 133.11 l* July, ’90 
175.81 |*Jan., or Nov. 28’90 Firemens, Boston 300,000 | 6178.51 |*Apr. % 
Firemens, Newark 600,000 |/ 259.88 (tOct , 
Apr. 2,’90 Franklin, Columbus ‘xs ; 200,000 117.41 (* Jan.. 
Nov. 1750 Franklin, Philadelphia P 400,000} 342.51 | tOct., 
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May 9, German, Pittsburg 200,000} 140.22 |* July, ’90 ‘ 
Apr.24,’90 Girard F. and M., Philadelphia-- 300,000 | 285.85 |rOct., ‘90 
Grand Rapids, Grand Rapids 200,000 |# 125.29 | Jan., ’go 
Jan, 12’91 atl Hartford, Hartford 1,250,000 | 308.98 aon »’9r |; 
Oct. 6,’g90 Home Mutual, San Francisco 300,000} 181.63 |{Nov., go 
om 8," cp Ins. Co. of North America, Phila_- 3,000,000 |/ 181.73 * July, 'go 
OV. 5,90 Ins. Co. of the State of Pa., Phila... 200,000 |/ 133.52 |* July, ’90 
Jersey City, Jersey City 250,000] 128.89 |* July, ’90 
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Sept. 
mo. 3-190 "90 Manuf. and Merchants, Pittsburgh -- 250,000| 123 04 |*July,’90 
Dec.18,’90} Marine, St. Louis 200,000} 106.34 |*June, 90 
Sept. 2,’90| Mechanics, Philadelphia 250,000} 158.34 |* July, ’90 
Mechanics and Tra ers, N. Orleans. 375,000} 154.15 * July, ‘90 
Mercantile, Cleveland 200,000} 131.74 oy. 
Nov.21 "go Mercantile F. and M., Boston. ---...-. 400,000 | 137.03 |* 
Jan. 29,’90 Merchants, Providence 50 200,000 j/ 150.87 
Meriden, Meriden 200,000 |/ 141.05 


Kings County v 2 8.10 
Knickerbocker 139.46 
111.45 
100, 32 
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Lloyds Plate Glass a Y 172.91 +a’? 90 
Manuf’rs and Builders -..| y 157.58 |tJuly,’ "go 
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Jan. t5,, "90 
Apr. 30,’ "90 The Merchants, Newark 400,000} 219.39 


Oct. 29,’90 Michigan F. and M., Detroit 400,002} 125.88 
Milwaukee Mechanics, Milwaukee... 200,000} 561/27 
Oct. 24," 90 National, Hartford 1,000,000] 155.35 
Dec, 2, "90! Neptune F. and M., Boston- 300,000 97.02 
Apr. 30,9 90! 79 Newark, Newark } 250,000] 214.76 
Apr.30,’go) I New Hampshire, Manchester 600,000] 153.91 
North American, Boston | 2 200,000} 105.62 
Jar.9,'9t] 70 Northwestern National, Milwaukee... 600,000 | 157.37 
Feb, 26,’90 Orient, Hartford I 1,000,000 | 118.25 
Nov.12 90 4, Packers and Provision Dealers, Chic. 250,000} 107.22 
Dec. 1,’90| 160 Pennsylvania, Philadelphia | 400,000 |4 460.08 
Peoples, Manchester. ..............-| 5 350,000} 118.55 
Dec.19,’91 Peoples, Pittsburgh........0---<c-0- 200,000] 88.52 
Pheenix, Hartford 2,000,000 | 175.85 
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New York Fire y 116.51 
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104.13 
112.55 
239.72 
140.19 


Prudential i 89.59 
Rochester German v 209.26 
169.85 
156.02 
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Jan, 12’91 
|Oct. 20,’90 Providence-Washington, Providence- 400,000] 12°.53 
Prudential, Boston 200,000 73-42 
Feb 12,’90 Reading, Readin | 250,000] 154.38 |* 
Reliance, Philadelphia 300,000 |f 198.01 
curity, New H. 250,000 |% 133.33 
Spring eld F. and M., Springfield. . | 500,000 | 4134 70 
|June 3, ’90 3 Spring Garden, Philadelphia 400,000} 178.32 |* 
St. Paul F. and M., St. Paul 500,000} 202.14 
St. Paul German, St. Paul 300,000 | 106.16 

State Invest. & Ins. Co. San Fran-.. | 490,000 | 100.93 
Sun, San F; i 300,000} 110.88 
3 P : P : ; e ; 500,000 | 160.78 
English Companies Doing Business in New York. Syndicate, Minneapolis 250,000 | 104.32 
eutonia, New Orleans 250,000] 139.44 

Traders, Chicago 100 500,000} 181.27 
fuente Union, ’Philade phia 250,000} 105.88 
Par Paid Union, San Francisco I 750,000 | 103.52 

NAME OF COMPANY. Up Per Latest PRICE. United Firemens, Philadelphia 300,000 |% 156.83 
Western, Pittsburgh 300,000} 107.68 *July, "90 


_® 


OW KF DNUWDHD! DU COUSSS! & 


127.87 |*July,’90 

134.26 |* July, "80 
United States... .- id h 200,07 |* Jan., ‘9s 
Westchester ooo [A 253.55 |*Aug.,” +790 
Williamsburgh City : A 372.18 |*Jan., 91 
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Canadian Companies Doing Business in New York. 





Last 
DivipEND 
‘AID. 
Capital 


NAME OF COMPANY. * 
Paid up. 


Par Value 
of Stock, 


Fire 
ate and London and Globe- 
London Assurance 
London and Lancashire Fire 
Manchester. 
North British and Mercantile-.- 


Sale of Stock. 
‘Per Cent.) 


Date. |PerCt. 


e Price of Latest 




















British America, Toronto $50 $500,000 |* July, ’90 3% | 108 
Western, Toronto 20 500,000 |* July, ’90 5 142 





oyal * Semi-annual. + Quarterly. t Monthly. § Devoted to fidelity, accident, plate 
Scottish Union and, National_._- lass and steam boiler insurance. a Geceed exclusively to insuring plate glass against 

reakage. 4 Capital increased during the year. —_ e Irregular. ? Prices below include 
in some instances the price asked, and not soomeely an actual sale, g And 4 per cent 
extra, 4 Value January 1, 1891, 
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Figency Wants. 





. Prominent Agents and Brokers. 








EW YORK LIFE INS. CO., DEPARTMENT OF 
Arkansas and West Tennessee. Gilbert D. Raine & Co., General Agents, Memphis. 
Tenn., will give one or two first class specials ‘* Top contracts’’ if application is made at once. 


This section is particularly prosperous this season. 


ANTED, ARRANGEMENT WITH FIRE INSUR- 


ance Company for Special Work. Good practical experience. Reference given. 
Address, ISRAEL H. ADY, Sparta, Wisconsin. 


HY ANTICIPATE LIFE’S INCREASING HAZ- 


ard? Insure your life against loss by death, as you insure property against loss by 








fire. ‘THe Bankers Lire Association or St, Paut, Miyy., issues policies on this plan, 
Its record for Ten Years has proved the plan a success. Losses paid $500,000. Guarantee 
Reserve Fund $250,000. For information regarding rates or surplus lines, address: 


Bankers Life Association, St. Paul, Minn. Russett R. Dorr, President. 


ANTED, BY THE CONNECTICUT GENERAL 

Life Insurance Company of Hartford, Conn., as District Agents, energetic, reli- 

able men, who can and will personally secure application for insurance. Address, with 
reference and experience (if any), the COMPANY, at Hartford, Conn. 


GOOD AGENTS WANTED 


TO WORK THE 


RENEWABLE TERM PLAN 


——WHICH IS-—— 


The SAFEST, the CHEAPEST, and the FAIREST <ontract 
of Life Insurance attainable. 


PROVIDENT SAVINGS LIFE ASSURANCE SOCIETY, 


Home Office, 120 Broadway, N. Y. 
WM. E. STEVENS. Sec. SHEPPARP HOMANS, Pres 


TURNER’S 


Ready Reference Ledger 


A simple and perfect Record of transactions for the use of general and 
local Agents and Brokers. ae 

Indorsed by the leading Fire Underwriters of the Country. ts simplicity 
makes it available to everyone. The business of an ordinary agency can be 


entered in afew minutes. It shows AT A GLANCE, 


| The amount retained in hand. 

| The commissions received, 

| The postage and exchange paid. 

The premiums received. | The balances due the companics. 

The premiums returned. | The commissions returned. 

The incidental expenses paid by the The balance due the agent (when ex- 
companies, penditures exceed receipts). 


And, in fact, every detail of the business of the agency. 


EVERY AGENT SHOULD HAVE ONE. 


BECAUSE : It requires no time or knowledge of book-keeping to make 
proper entries ; it cos¢s but a trifle ; contains just such information as is con- 
stantly needed ; saves frequent researches through endless records of the office; 
keeps constantly before the agent a bird's-eye view of his business ; enables 
the agent to properly classify losses ; shows receipts, disbursements and losses 
on a single page for the year; assists in tracing and locating errors on the 
general books of the concern ; saves innumerable journal entries, being a book 
of original entry ; the information is furnished a¢ a glance, no loss of time or 
mathematical problems to solve. : 

The Ready Reference Ledger is neatly ruled, printed and bound, and 
measures about 14 x 18 inches, outside measurement. They are printed and 
tuled to accommodate any number of companies up to and including twenty- 
four, Paper, Ruling, Printing and Binding, all of the very best quality. 


PRICE (sent free to any address), $3.00 per copy. 


THE SPECTATOR COMPANY, 
14 Cortlandt Street, New York. 














The Total business written. 
The amount Canceled. 
‘The amount remaining in force, 


CHICAGO OFFICE, 161 La Salle Street. 





EHM & VAN DEINSE, INSURANCE AGENTS 

and Brokers, Indianapolis, Ind. Insurance effected in any part of the United 

States. Correspondence solicited. Applications for the German Insurance and Savings 
Institution of Quincy, Ill, should be referred to this office. 








T. WOOD, INSURANCE AGENT AND BROKER, 


e 9 Mack Block, Milwaukee, Wisconsin. Ample facilities for placing surplus lines in 
responsible compani Correspondence solicited. 








OHN I. COVINGTON, INSURANCE BROKER, 
45 BROADWAY, - - - = = = NEW YORK. 





ARBEE & CASTLEMAN, MANAGERS SOUTHERN 


Department, Royal Insurance Company, Office at Louisville, Ky. 





JAMES M. LEwiIs, 


INSURANCE. 


BROEER, AGENT AND ADIJIUSTER 
Of Fire Losses for Insurance Companies only, 
67 Liberty Street, - - New York. 


Licensed by N. Y. Insurance Department to deal with Non-Admitted Companies, 





THE ONLY OFFICE PLACING SURPLUS LINES EXCLUSIVELY. 
M. DOWNING, 


o 
INSURANCE BROKER, 297 BuLuitT BUILDING, PHILADELPHIA, 
Correspondence solicited with responsible agents everywhere 


References: German Fire Insurance Company, City Trust Safe Deposit and Surety 


Company, etc. 





— COLUMBUS FIRE INSURANCE AGENCY Co. 
GENERAL INSURANCE AGENTS, 


Room 22, Boarp or Trape Bui_pinc, Co_umsus, Onto. 


Special attention given to placing Surplus lines. 





CHARLES TREDICK. ESTABLISHED 1869. W. C. Bennett. 
HARLES TREDICK & CO., INSURANCE AGENTS 


and Brokers, 339 Walnut Street, Philadelphia, Pa. Special attention given to 
placing Surplus lines. 


G. HALL, 


* 55 and 57 BEAVER STREET, - - NEW YORK. 
SURPLUS LINES A SPECIALTY. 








E. LOWE, 66 PINE STREET, NEW YORK. 


e Established 1875. Contracts for Sprinkler Equipments. Lowest current rates 
Correspondence with owners of mill property solicited. 








Unsurance Hdjuster. 








A W. HART, 
INDEPENDENT ADJUSTER, 


Tyler Building, LOUISVILLE, KY. 


THE SPECTATOR. 


[ Thursday’, 








Prominent Agents and Brokers at Chicago. 








EstasiisHep A, D, 1865. 
A. LOWELL & CO., INSURANCE. 


° Room sc, 189 La Salle Street, Chicago, III. 
Ww. Gover, 


scy. BOYLSTON OF BOSTON, 
CAPITAL, $557,200.00. 

EDWIN C. LEWIS, > . 

No. 161 La Salle St., 





J. W. Batcn, 
Pres’t. 


ASSETS, $909,878.00. 
GENERAL AGENT. 


Chicago, II. 





E A, SHANKLIN. F, P. Ewes. 
P. ELWES & CO., INSURANCE AGENTS AND 
¢ Brokers, 6, 8,10 and 12 Pacific avenue, Traders Building, Chicago, III, 
facilities for placing large lines on all classes of desirable property. 


Airs 8 Sass Ran — 


FIRE UNDERWRITER, 
220 l.a Salle Strect, - - - ° « = , * 


Special 





CITICAGO, 





Wma. C. MaGILt. J. H. CHAMBERLIN, 


AGILL & CHAMBERLIN, 
a Successors to Magill, Eastman & Co., 
INSURANCE AGENTS 
S. W. Cor. La Salle and Madison Streets, - - . - F 


HOMAS & WM. A. GOODMAN, 
Insurance Agents, 


142 AND 144 LA SALLE STREET, 
CHICAGO, - - - - - - 


CHICAGO 





ILL. 








T. H. Wepster. E. N. Witey. Houcer ve Roore, C, P. Jennincs. 


EBSTER, WILEY & DE ROODE, SUCCESSORS 

to S. M. Moore & Co., 168 and 170 La Salle Street, Chicago. Lion Fire Insurance 

Co., London, Eng.; Providence-Washington Insurance Co., Providence, R. I.; Amazon 
Insurance Co., Cincinnati, O.; Southern California Insurance Co., Los Angeles, Cal. 





Paip-up CapitAac, $1,000 000.00. Po.icyHOLDERS Surptus, $1,500,000,00. 
H. THACHER, GENERAL AGENT, AMERICAN 


e Casualty Insurance and Security Co., 318-321 Phenix Building, Chicago, Ill, 
Employers’ Liability, Public Liability, General Accident, Individual Accident, Automatic 
Sprinkler, Steam Boiler and Elevator Insurance, Fidelity Bonds. 


W. BROWN, FIRE INSURANCE BROKER, 


e 504 and 506, The Rookery, Chicago. Reference, Chicago Nationa! Bank. 











T. MARSHALL & CO., FIRE INSURANCE, 


e 33 and 35 Major Block, Nu. 149 La Salle Street, Chicago. Special facilities for 
placing large lines on all classes of insurable property. 


Gro. W. MonTGoMERY. M. L, C, FuNKHOUSER, 
EO. W. MONTGOMERY & CO., INSURANCE 
Agency, 177 La Salle St., Chicago, Ill. Agents for American Ins. Co., Newark; 
Firemens Ins. Co., Newark; Standard Fire Ins. Co., New York; Fidelity and Casualty 
Co., New York. Fire, Plate Glass, Bonds of Suretyship, Telephone 303. 








DOLPH LOEB & SON, INSURANCE AGENCY, 


170 La Salle St., Chicago. Manchester Fire Assurance Co., England; State Inv. 
and Ins. Co., of Cal.; Prudential Fire Ass'n, N. Y.; Aurora Fire Ins, Co., Cin.; St. Paul F. 
and M, Ins. Co., St. Paul; Rochester German Insurance Co., of Rochester, N. Y.; Lloyds 
Plate Glass Insurance Co., of New York ; Peoples Insurance Co,, of New York ; German 
Fire Insurance Co., of Pittsburgh. 








Cuas. Rascuer. Mgr, W. L. Nrenorster, Gen’l Agt. Louis V. STIERNBERG Secy. 


HE RASCHER MAP PUBLISHINGCO. 


OF CHICAGO. 


Main Orrice, Cuicaco: 
No. 160 LA SALLE STREET, 
Room 42. 


St. Paul Office: 242 Endicott Building. 


? New York OFFice: 
No, 39 NASSAU STREET, 
Room 18%. 


; Kansas City Office; Room 605 Baird Building, 


Publish Insurance Maps of all the Principal Cities in the Northwest. 





FIFTY-SIXTH ANNUAL STATEMENT OF THE 


BRITISH AMERICA ASSURANCE CO. 


TORONTO, CANADA. 
December 31, 1889. UNITED STATES BRANCH. 


The Assets of the Company held in the United States are as follows : 


Par Value. Market Value. 
$67.131.21 
91,590 28 
350,625.00 
35»550.00 
26,312.50 
102,000.00 
26,250.00 
§1,129.20 
I1,1C0.00 
22,2¢0.00 
9,650 00 
31,350.00 
36,575.00 
4,065.03 


$866,128.72 


Cash in Bank 

Cash in Agents’ hands --.......-----------------0--------------- 
United States bonds, 4 per cent-.......--..-- AE Ee PES $ 
United States bonds, 6 per cent 

United States bonds, 4% per cent 

Ohio State bonds, 3 per cent 

Georgia State onde 4% percent 

City of Toronto bonds, 4 per cent 

Chicago and Northwestern Railw ay stock, 6 per cent 

Chicago and Northwestern Railway b onds per cent 

Burlington, Cedar Rapids and N_ Railway cade, 5 per cent 
ae. Burlington and Quincy Kailway bonds, 5 per cent 

N. Y. and West Shore Railway | 1st mortgage bonds, 4 per cent.. 
Interest due on U. S. bonds and railway stocks 


TOTAL ASSETS 


100,000.00 
25,000 00 
50,126.67 
10,000.00 
20,000,00 
10,000.90 
30,0 90,00 
35,000.00 


Losses adjusted and not due 
Losses unadjusted 
Reserve for reinsurance 


Torac LiaBiLitigs 
Jno. Morison, Governor. 


395, 196.78 

$457, 132.31 

NET SURPLUS; $408,995.91 Joun Leys, Dep. Governor. 
Joun M. Wuiron, Fire Agent, 32 Pine St., New Yor. 


Gero. H. Smiru & Hicks, Marine Agents, 26 Pine St., New York. 





PURE INVESTMENT. 


SAFE. CONSERVATIVE. PROFITABLE. 


DEFERRED ANNUITY BONDS 


FEATURES: 
PARTICIPATION IN PROFITS, 
LiMITED PAYMENTS, 
RETURN OF PREMIUMS, 
CASH SURRENDER OPTION, 
NON-FORFFITABLE, 
No MepicaL EXAMINATION. 


Now first introduced and offered only by 


THE HOME LIFE INSURANCE COMPANY, 


254 BROADWAY, NEW YORK, 
ORGANIZED 1860. 


Holds $126. 24 i: aaa $100 anus. 


FOR EVERY 
These Bonds, which provide an annuity to com- 
mence at a selected future date, supply a want 
which has long been latent with persons of all 
classes, placing absolute protection against future 
contingencies of life within reach of Young People, 
Business Men, Women, Parents for their children, 
Guardians for their wards, and those who cannot 
obtain Insurance because of physical or hereditary 
——: 
Apply, with statement of age, for rates and copy 
of the Bond to the office of the Company or any of 
its District Representatives or Agents. 


Agricultural Insurance Co., 


WATERTOWN, N. Y. 
Statement, January list, 1890. 


TE Ey Pe eR ny eer EE ree ee $500,000.00 
Net Assets (to protect Policyholders) 2,083,190.15 
Net Surplus to Policyholders 851,228.37 
Net Surplus to Stockholders 351,228.37 


STRONGEST AND LARGEST COMPANY doing an exclusive 
Dwelling Business in the United States. 


This Company Issues Fire and Lightning and Tornado Policies. 
DEPARTMENTS: 


C, Patterson & Son, 71 Wall street, New York, general agents for Eastern 
New York, Eastern Pennsylvania, Connecticut, New Jersey; D, A. Clark. 
Baltimore, Md., general agent for Southern Pennsylvania, Maryland, West 
Virginia, Delaware and the District of Columbia; Geo, D. Pleasants & Son, 
Richmond, Va., state agents for Virginia; A. H. Darrow, Chicago, IIl., 
general agent for Illinois, Michigan, Indiana, Iowa. Kansas, Nebraska, Colo- 
rado, Missouri, Wisconsin and Minnesota; J. R. Hawthorne, Cleveland, O., 
general agent for Ohio and Kentucky; Hutchinson & Mann, San Francisco, 
Cal., general agents for California, Washington Territory, Utah and Mon- 
tana; J. Flynn; Toronto, chief agent for Western Canada; Dewey & Brock- 
man, Brockville, general agents for Eastern Canada, 





* 
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HICAGO MUTUAL LIFE BENEFIT 
ASSOCIATION. 
HOME OFFICE, Booms 502, 5¢4, 606, 508 CHICAGO OPERA HOUSE BUILDING. 
188s3—is9e1. 


Total Losses Paid to January Ist, I89Q1........ceeeeeecereeee $567,755.92 


OFFICERS. 


J. R. MASON, President and General Manager. 
R. DOM, Vice-President. C. E. LATHAM, Secretary. 
G. B. SHAW, Treasurer. 


LIBERAL TERMS GIVEN TO GOOD AGENTS. 





0 Gee LIBERTY INSURANCE CO., 
120 Broadway, New York. 






SAM’L R. WEED, 2D VICE-PRESIDENT AND MANAGER, 







Western Department, 201 La Salle St., Chicago, CHartes E. Van Voornis, General Agent 





Pacific Coast Department, 317 California St., San Francisco, RoLta V. Watr General Agent, 





Kentucky and Tennessee Dept., 310 W. Main St., Louisville, CLivron T. Barro, Gen. Agt. 






Ohio Department, Columbus, Ohio, Henry O’ Kane, General Agent. 





Michigan Department, Griswold Street, Detroit, EUGENE Harseck, General Agent. 








WE HAVE THEM AND YOU’LL WANT THEM 


IF YOU WILL INVESTIGATE THE 


GUARANTEED INVESTMENT AND INDEMNITY BOND 


OF THE 


LIFE INDEMNITY AND INVESTMENT CO. 


Of Sioux City, Iowa. 


Secured by Compulsatory State Deposit; Incontestable and Non-Forfeitable 
Guaranteed Cash Surrender Values Written in the Face cf the Bond; 
Semi-Tontine and Other Forms of Policies Issued. 

GOOD TERRITORY YET UNOCCUPIED. 

C. E. MABIE, SECRETARY. 








UNITED STATES 
4, INDUSTRIAL 


INSURANCE COMPANY, Newark, N. J. 


OFFICERS, 
Epwarp N, Crank, President. 
Cuares A. Licutuipr, Vice-President and T: . 
F, B. Manpevitie, M, D., 2d Vice-Pres. & Med. Director, 
T. Ermer Gay, Secretary. 
Freperic W. Warp, Counsel, 


















E, F. Spence, President. D,. E, Minas, Secretary. 


OUTHERN CALIFORNIA INS. CO. 
LOS ANGELES, CAL. 
Main Business Office, 405 California St., San Francisco, Cal. 














Capital (ally paid up)....s.cvcvescescssescccccesvcccesvcsses $200,000,00 
COE Ee er Ter rr Teer rere TT eT Tr Tt 318,333.00 
Losses in process of adjustment, and all other liabilities......... 110,841.00 
Surplus as regards policyholders.............+-s00+++ seeenen 299,058,00 





Parks & Scuumarp, Gen'l Agts, Dallas, Tex. A. W. Harr. Gen'l Agt, Louisville, Ky 





Wesster, Wiizy & De Roope, General Agents, Chicago, Il. 











HE MANUFACTURERS MUTUAL 
FIRE ASSOCIATION OF AKRON, 0. 





Epmunp F. Donanue, Secretary. 
Geo. T. Wuirmore, Treasurer 


Frank A. SEIBERZING, President. 
R. H. Wricut, Vice-President. 


THE NATIONAL MUTUAL FIRE ASSOCIATION OF AKRON, O, 


A. M. Cote, President. Epmunp F, Donaunug, Secretary. 
Geo. ‘I’. Wuitrmore Vice-President. C. H. Pacmer, Treasurer. 


INCORPORATED UNDER THE LAWS OF THE STATE OF OHIO. 





The incorporators and directors of the above associations, comprising some of the leading 
manufacturers of Akron, should be a sufficient guarantee to all persons desiring protection 
on the mutual plan of insurance. 

Att Prorits Rerunpep To PoLicyHOLDERS. CorRESPONDENCE INvITED From Repu. 
TABLE AGENTS AND Brokers THROUGHOUT THE COUNTRY. 













ANUFACTURERS MUTUAL FIRE 
INSURANCE CO., GRAND RAPIDS, MICH. 


Has $100,000 Permanent Guaranty Fund, giving the 
Company a Net Surplus of over $282,000. 
Unquestionable Security, besides Participation in the Profits of the Company. 
DIRECTORS. 

GEO. H. LONG, Presipent, President of the Sisson & Lilly Lumber Co., and of the 
firm of A. B. Long & Son, Grand Rapids, Mich.; ELIAS MATTER, Vicr-Presipent, of 
Nelson, Matter & Co,, Furniture Manufacturers, Giand Rapids, Mich.; LOUIS SANDS, 
President Manistee Manufacturing Co., President of Manistee National Bank, and Lumber- 
man of Manistee, Mich.; WM. 1) UNHAM, President of the Fifth National Bank, Grand 
Rapids, Mich.; W. H. FOWLER, Cashier Fifth National Bank, Grand Rapids, Mich. ; 

A. M, GRANGER, Secretary, Underwriter, Grand Rapids, Mich. 

J. C. MONTGOMERY, Generat ManaGer, Underwriter, Grand Rapids, Mich. 
GUARANTORS. 

Wa. Dunnam, Exuias Matter, 





W. H. Fow.er 


A. B. Lone, Louis SanpDs, 








VANSVILLE INSURANCE COMPANY, 
EVANSVILLE, INDIANA. 
Paid-up Capital, - - - - $280,000.00 


CITIZENS INSURANCE COMPANY, 


EVANSVILLE, INDIANA. 








$200,000.00 


Paip-uP CAPITAL, - ° . ° ‘ 






Fire, Tornado, Hull and Cargo Insurance. The Strongest Insurance 
Companies ever organized in the State of Indiana and doing business in the 
State of Indiana only. 


BENNETT & ODELL, Managers. 

















THE 
ANUFACTURERS AND MERCHANTS 
MUTUAL INSURANCE COMPANY, 
ROCKFORD, - - - - ILLINOIS. 
JANUARY 1, 1891. 


Assets, $298,564.51 Net Cash Surplus, $34,456.76 
Surplus as regards Policyholders, $266,703.50. 








DIRECTORS. 
HENRY W. PRICE, President Rockford Watch Company..............-- ROCKFORD. 
LEVI RHOADES, khoades, Utter & Co., Paper > maar 5 bare -- ROCKFORD, 
JOHN G. CHICK, Forest Cay and Reaper City Mills............ ROCKFCRD 
PETER SAMES, Agricultural Imp! M Pe Matasdneccconeeswen ROCKFORD 
S. B. WILKINS, President S B. Wilkins Nb bncimicetiseqmesiarniinbeiae ROCKFORD. 
“S. A. JOHNSON, Johnson & Wanstrom, Clothiers................-------- ROCKFORL. 
_W. H. McCUTCHAN, Cashier People’s Bank.........--.------------.--- ROCKFORD 
W. O. WORMWOOD, Real Estate and Money Broker.......---..-.------ ROCKFORD 


GEORGE S. ROPER, Secretary, ROCKFORD, ILL. 














All Policies of this Company are Secured by a permanent Guarantee Fund of 
FIFTY THOUSAND DOLLARS. 






AGINAW VALLEY MUT. FIRE INS. CO. 


OF EAST SAGINAW, MICH. 








Asscts, as Of Dec. 18t 0... cccccoccscccvessccccvcsvcees sere eee $127,983 






W. C. McCLURE, President. 
W. S. EDDY, Vice-President. 
C. L. JUDD, Treasurer, 
J. P. SHERIDAN, Secretary, 
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HE EQUITABLE ACCIDENT 
INSURANCE COMPANY, 
OF CINCINNATI, OHIO. 


DOES A STRICTLY ACCIDENT BUSINESS ONLY. 





Paip-up CasH CAPITAL, $100,000, 


Special Indemnity for Loss of Sight or Limbs, 


GEORGE FISHER, President. 
W. C. RANKIN, Secretary. 


H. P. PIPER, Vice-President. 


H. N. RENO, Superintendent. 


fe Hr eENCED SOLICITORS WANTED! 
It will pay you to learn the Commissions Paid to good Agents by 


—THE— 


NEW YORK ACCIDENT INSURANCE CO. 


BEFORE YOU TAKE HOLD OF ANY OTHER COMPANY. 


The Best Company! The Best Policy ! The Best Agents. 


Address, CHARLES T. HOPPER, Secretary, 


96 BROADWAY, NEW YoRK. 





HE PACIFIC MUTUAL LIFE INS. CO. 
OF SAN FRANCISCO, CAL. 
ORGANIZED 1868, 


LIFE and ACCIDENT INSURANCE. 


Gro. A. es Pres’t. Geo, W. Beaver, Vice-Pres’t. 
J . Paton, Sec’y. Tuos. BENNET, Gen, Sup’t. 
H. F, Bann, Ass’t. Sup’t. 





Paid on account of Policyholders, - - over $4,300,000.00. 





The only Life Insurance Company in the United States whose Stockholders are Liable 
for the Debts of the Corporation. 


LIFE POLICIES UPON APPROVED FORMS. 
ACCIDENT POLICIES ARE WORLD-WIDE AND DEFINITE, 
LOW CASH RATES. NO ASSESSMENTS. 





THE 





 aemenicied Mutual Accident Company. 


Girard Building, - = Philadelphia. 


ROBERT P. DECHERT, President. 
B. K. JAMISON, Treasurer. ROBERT SHEAN, Secretary. 


AGENTS WANTED. 


LIBERAL TERMS TO FIRST-CLASS MEN. 








Good Active, Reliable Agents Wanted 
ATIONAL ACCIDENT SOCIETY 


NEW YORK CITY. 


Reliable Agents who can secure good risks will be given exclusive territory 
and ALLOWED A J.ARGE AND PERMANENT RENEWAL INTEREST on all their 
business. Apply at once to 


JOSEPH I. BARNUM, 
Secretary and General Manager, 
280 Broadway, New York City. 





P. S. BACHMAN, President. F, B. RHOADS, Secretary. 


HE STATES PREFERRED MUTUAL 
ACCIDENT ASSOCIATION OF PHILADELPHIA. 
No. 4380 WALNUT ST., Rooms i and 2. 
RELIABLE AGENTS WANTED. 
Liberal Inducements. Renewal Interest. Exclusive Rights to Territory. 
CORRESPONDENCE SOLICITED. 





CHARTERED 1884. 


Bene ETNA LIVE STOCK INS. CO., 
CINCINNATI, OHIO. 
Horses and Mules Insured Against Death. 


$10,000.00. Bond Deposited with the State. 
Nearly $1,000,000.00 Insurance Written. Reliable Agents Wanted. 


—THE— 


EOPLES MUTUAL ACCIDENT 
Insurance Association 


OF PITTSBURGH. 
Insures against Accidents at the lowest consistent price. 


Liberal terms to good active agents. Address 
FRANK K. KOHLER, SECRETARY, 
gt and 93 Fifth Avenue, Pittsburgh, Pa. 





CASH CAPITAL, $200,000.00. 


THE STANDARD’ S 
POLICY IS WORLD-WIDE 
and free from all unnecessary 
restrictions, 

THE STANDARDS Policy 
gives fifty-two weeks indemnity. 

THE STANDARD makes 
no deductions from death claims. 
for indemnity claims previously 
paid. 


Srewart Marks, Secretary. 
Cc. 








D. M. Ferry, President. 
. ¥- PARKINS, Superintendent. 


AGENTS WANTED FOR UNOCCUPIED TERRITORY. 


E. A. Lzonarp, Ass’t Sec’y. 
H. Hircucock, M. D., Adjusting Surg. 





er OFFICIALS » CONDUCTORS 
ACCIDENT ASSOCIATION. 
Home Office, Nos. 25, 26, 27, 28, 29, 30, 31 and 32 Ingalls Block, 
INDIANAPOLIS, IND. 


ASSETS, = = $125,000. 
LIABILITIES, DEATH LOSSES NONE. 


ALL CLAIMS SETTLED DAILY 
Insures Railway Employees Exclusively. 





Only Accident Company that pays Death Losses by Telegraph. 
W. K. BELLIS. Secretary. 


A Policy Free of Cost 


To any one who will tell us the name of another accident 





company that is now writing as liberal a policy which gives as 
much insurance with as good security at as low price as the 


AMERICAN ACCIDENT COMPANY 


ROBERT SKENE, Jr., Secretary ani General Manager. 


September 1, 1890. ROOM FOR A FEW FIRST-CLASS AGENTS. 
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1340. 


Incorporated 1849. 


LARGEST INSURANCE COMPANY IN MASSACHUSETTS, 


I8oI. 


Charter Perpetual. 





SPRINGFI 


ELD 





® FIRE AND MARINE 


INSURANCE COMPANY, 


OF SPRINGFIELD, MASS. 
ANNUAL STATEMENT JANUARY 1, 1891. 





CAPITAL, - - 
ASSETS. 

Cash on handl, bn Bank: and Cath atts. .cccce conn csccccescovescsscoccssnccoes $117,030.32 
Cash in hands of Agents and in course of Transmission ............ ......----- 228,930.11 
Rents and accrued Interest......-----.---.-- Sar wiapertetcewas ecmteredionbend ve 34,561.17 
Bisel Tats CI wc conccateswncescersnseendaes sebconswcscoesen ccews 109,000.00 
Loans on Bonds and Mortgage (first lien)............-..--..---.-------.-« .---- 814,950.00 
cites ly ERT ID into cider ennceceeerusndetsdubansdeoenssisaepesen 58,400.00 
Bank Stocks, Market Value iéuchetemiiet ninecksbaneddeteneenteininte 667,195.00 
Railroad Stocks, S Sdenssenewtsece suasssescodcosssostsoeses 1,432,061.00 
Railroad Bonds = ”  gapecnseteunbs poke Sbured Heenbeeseceekes 346,020.00 
Water Company Bonds “ Y scongeinenenbedd wonennioismeuntiene eons 176,000.00 
United States Bonds ™  Ksitiipinsbeeecneenieettambuiiets wnitigiindils 120,000.00 
EE ss nes cack caduewaesicencnescousaeon $3,604,147.60 








- - $1,500,000. 
LIABILITIES. 
i incdamcibissedites apieguseskintebeentiiiewtdvinerepennteuniie $1,500,000.00 
I Tr eR iictipeiinctnsinecsccncewcnenawe wccnstenssveneninwetee 1,248,488.93 
Nl I init nt vacnbswevcnduavdsddasenccbeceeweenbeenes 200,308.41 
BE ING i Gisienvwercvaqenwsunwaentes iia leanne $655,350.26 
GE RN ORRIN nce cecscesscunssnvecterenvestestissscestrsem: ee 
ee I iitrrnindcncwe TPecctescnerdtesustecndeswne codoubing 134,840.60 
en CERIN ion a eccninenveininsdndioneectsbenewsevesaucenn 73,942.42 





J. N. DUNHAM, Pres’t. A.J. WRIGHT, Vice-Pres’t. 


Western Department, Chicago, Illinois. 
A. J. HARDING, Manager. A. F. DEAN, Ass’t Manager. 


SANDFORD J. HALL, Sec’y. 


A. W. DAMON, Ass’t fec’y. H. M. GATES, Cashier. 


Pacific Coast Department, San Francisco, Cal. 
See eee General Agents. 


Agencies in all the Prominent Localities throughout the United States. 





The American Fire Ins. Co., 


PHILADELPHIA. 


Eighty-first Annual Statement, Showing the Condition of the Company, January Ist, (891. 











ASSETS. 
I hoi ricnn ve Seeks <b00es a bias hOkKe abate Vow es $234,490.05 
EE OF tee BEGIN. oo. oi 5is isn cc cnescceusevsnbinseee 1,223,150.00 
ee SURE HUI kc's ceviewsessedesseresccenenes 7,253.34 
United States LiGRWGs os6.0ic esas deccccssescs [SAbAwES 94S o RES 45,400.00 
PE SION BO TOME o6 acc 5506 ck cerewivnceseseenstes 1,044, 332.69 
CONE CO RMB eno vein sesae ceeretshsewsecvesseseuan 159,900.00 
Interest and Rents due and accrued... ......scscecceccssecs 26,014.38 
Premiams in Course OF COUOCHOM. «665 cccc csc vcssccescosuse 50,463.57 
Cash in Banks and office of Company.............2se0008- . 169,390.04 
TOTAL. ASSETS, FOWORET E, BOGE soos 5s occcewnesccees $2,950.394.07 
LIABILITIES. 

Losses in process of adjustment, including all unpaid losses.... $272,494.87 
NEE SN IN d 6 ab a0 sewn 656s sane ienebeakeenman I,222,743.31 
Reinsurance Fund, permanent. ........0ccsccccccsevcsccccs 496,857.67 
ES NINE BOS 68 0 45-5 009050 cde-ce deus cknsnnnsseele 400.00 
Commissions Unpaid, «4.2... scsccesscceccvsescs omen ater ewe 2,189.40 
CE Ec Sint picadenpecneshbaph papemseeeebeceeets 500,000.00 
Psais in cae os re vantwnss whe Peanuts akaneee eee Leskeune 455,708.82 
$2,950, 394.07 


THOS. H. MONTGOMERY, Pres. 
CHARLES P. PEROT, Vice-Pres. 


RICHARD MARIS, Sec’y. 
JAMES B, YOUNG, Actuary. 


DIRECTORS. 


THOS. H. MONTGOMERY, ALEXANDER BIDDLE, 
OHN T. LEWIS, CHARLES P. PEROT 
> Ek MORRIS, OSEPH E. GILLINGHAM, 
S, HUTCHINSON, — WELSH, 
CHAS, S. WHELEN 





Walworth Automatic Link Sprinkler 


FOR EXTINGUISHING FIRES, 
Patented October, 1883 ; August, 1885 ; May, 1887. 





After the introduction of the Walworth Link 
Sprinkler into over one thousand establishments, 
we have no hesitation in stating that the Sprinkler 
of the future must have embodied in its construc- 
tion, the elements of the Link Sprinkler, viz.: It 
must be possible to open and clean each Sprinkler 
at will, to determine the condition of the seat, water, 
etc., to inspect or clean the working parts, and to 
apply as often as necessary new fusible links. 


WALWORTH MANUFACTURING CO., 
Nos. 14 to 20 OLIVER ST., - BOSTO:J, WASS. 


OUTHERN CALIFORNIA INS. CO. 
LOS ANGELES, CAL, 
Main Business Office, 405 California St., San Francisco, Cal. 





Cote GUE CONN GD. os eucac icv civesisececseectissesessced $200,000.00 
FE Oe ne ee eee PT ne eer rere meee 318, 333,00 
Losses in process of adjustment, and all other liabilities......... 110,841.00 
Surplus as regards policyholders... .........2-ceeeeeseeeeeees 299,058,00 


A. W. Hart. Gen’l Agt, Louisville, Ky 


Parks & Scuumarp, Gen'l Agts, Dallas, Tex. 
Wasster, Wizy & De Roop, General Agents, Chicago, Ill. 











































Insures against Losses by Fire, Windstorms, Tornadoes, Cyclones and Lightning. 


Seen SU, ENOMINNET OR, SOUS iiniwncnnnwedentevans eukunsbkdiasscvesacasenee $5,098,315.06 
Nii Uhaniibdpiicoinansas dadinaGeonenes skid aweahebisesdes dacs weinisties 3,444,610,64 
ROAD TT OORT: $1,653,704.42 


oa THE SPECTATOR. 





{ Thursday, 








1794 


OLDEST INSURANCE COMPANY IN HARTFORD. 


1891 


EIGHTY-FIRST ANNUAL EXHIBIT 


—OF THE— 


Hartford Fire Insurance Company 


OF HARTFORD, CONN. 


ASSETS. 

Cash on Hand, in Bank and Cash Items............0+.200005 $373,240.64 
Cash in Hands of Agents and in Course of Transmission. . . 521,992.76 
PNET GNU PUCOSUOD BROCTONE 0 0.0:e.0:6:0:5:5.0.09 6:8 6.045 te0u erie caries 22,422.06 
ee ee ree 614,675.60 
Loans on Bond and Mortgage (Ist lien). .......-+- ee eee ences 1,342,618.07 
Lodns on Collateral Security..o...ccvccsccrvcvsccsuevcoeues 30,000,00 
Bank Stock, Hartford, Market Value bids dint RAS eM Neste eereea 335,362.00 
¢ SG ~~ GosGtae ae aneae Males eee ees 342,061.00 

ae Boston, Tre Ni pac hase Me READ Ke RES 87,771.50 
Albany and Montreal, Market Value........... 83,180.00 
DUNG occ cdtw settee ereewencaneKenewenyeeeN ones 651,057.50 
State, City and Railroad Bonds... .....:.ccccsccscorec-evce 2,120,610,00 
I no don wil opicaneieasthunitaasicneai 51,625.00 
PP acer rosciiedk are cenpnnrereeewenweey $6, 576,616.13 


JANUARY 1, 1891. 


LIABILITIES. 
RO Nc athne paivaeniesa cds ekwenaes eoarese hee’ - $1, 250,000.00 
Se UE NIN 6 acsaia:o:ny Sineerien Oe-es-¥0nieare @oak ou see 2,418,435.81 
peserve for ell Unectiled Clete 6:6..0.ccsccocswsscdccsseces 295,849.46 
TUN rairiotp ikaieia one OHS LOS baal bane Sew $2,612, 330.86 





Gross Assets—increase, $434,161.64 
Net Surplus—increase, $156,252.11 


Reinsurance Reserve—increase, $221,115.20 





GEO. L. CHASE, President. P. C. ROYCE, Secretary. 


THOS. TURNBULL, Ass’t Secretary, 


CHAS. E. CHASE, Ass’t Secretary. 





Metropolitan District, Cor. Cedar and William Streets, New York. | 
GEO. M. COIT, Manager. GEO. S. A. YOUNG, Ass’t Manager. 
a 

Western Department, Chicago, Lil. 
G. F. BISSELL, General Agent. P, P. HEYWOOD, Ass’t General Agent. 


Pacific Department, San Francisco, Cal. 


ee OE Ey IN ide ce et oxnsininsetendiess deewebésnaetendemeniiasciceces Managers, 


| Agencies in all the Prominent Localities throughout the United States and 


Dominion of Canada, 





Northwestern Live Stock Insurance Co. 


OF DES MOINES, IOWA. 


CAPITAL SUBSCRIBED, - = $100,000. 
CAPITAL PAID UP, - - - = $40,000. 


Abstraet of Assets and Liabilities for the year 1890. 


Real Estate Unincumbered ...............- . $1,500.00 

Loans on Bond and Mortgage...........-+000+% 49,010.00 

Batervest Duc and Accrued......0..0sccrccecenes 888.98.00 

Cee Ge Comer CNG BOOK. occ ccesscccncvcesus 1,003.48 

DNED TROCENVOAINO, CRE sooo sc ttvidc See rcetas reves 22,925.99 
OE BOGUS 520.5 sc viisednecsenewet $75,328.45 

LIABILITIES. 

Net Amount Unadjusted Losses. . i . «BII,250.00 

Oe fo ee rrr res 22,517.16 
Total Liability Except Capital Stock $33,767.16 
Surplus to Policy Holders ......... 41,561.29 


B. F. KAUFFMAN, President. 


— INSURANCE COMPANY 


OF BROOKLYN, N. Y. 


B. R. FIELD, Secretary. 





NEW YORK OFFICES, 195 BROADWAY. 
CASH CAPITAL, $1,000,000. 








Losses Parp Since ORGANIZATION, $39,633,332.79, 





LLOYDS 
ate Glass Ins. Co. 


COR. WILLIAM AND CEDAR STS., NEW YORK. 


>] 























While the merchant sleeps his glass is at the mercy of the midnight 


marauder and assassin, 
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